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CTPATEI'TYHE YIIPABJIIHHSA
IHTETPOBAHUMHMU MAPKETHUHI'OBUMMUW KOMYHIKANIAMUAU
CEPBICHHUX IT-KOMITAHIN

Mertoro cTarTi € OOIPpYHTYBaHHS MIIXOAy OO CTPATEriuHOTO YIPABIiHHS IHTETPOBAHUMH MapKETHHTOBUMHU
KOMYHIKalissMu cepBicHUX [T-koMmaniil y mudpoBoMy cepemoBHIli. ABTOPCHKHMI BHECOK MOJSATae y CHUCTEMaTH3arlii
KaHaJiB B3a€MOJIT 3 KIIIEHTAaMM Ta BU3HAYCHHI NMPUHIMUIIB X y3TrO/DKEHHs 3a eTanaMu B3aeMoii, (byHKuiﬂMM KaHaJiB
i 3micTom KOMyHlKaHlI/I HaykoBa HoBH3Ha mossirae y p03p06ﬂeHH1 Mozeni anxp0H13au11 KaHaJliB 1HTErpOBaHUX
MapKeTI/IHFOBI/IXKOMYHlKaHII/I 1[0 TIOEIHY € ezn/IHyKOMyHmaumHyCTpaTerl}o eTaIy B3a€EMOIii 3 KITieHTOM, I ()POBI KaHAIH,
3MICT KOMYHIKallili Ta anai3 pe3ynsraris. [IpakTniane 3HaUCHHS MOJIeIi TTOJsTae y ii BUKOpUCTaHHI A7t GOpMyBaHHS Ta
KOpPHUTYBaHHS KOMyHiKamiifHOi cTpaterii ceppicHOi I T-kommnanii. BctanoBieHO, 1110 €peKTHBHICTH KOMYHIKAIIIl 3aJIC)KHUTH
HE JIMIIC BiJl OKPEMHX KaHAJIB, a ¥ BiJ iX y3romkeHoCTi Ta B3aemomii. ITiaxia 3ade3euye mociiIoBHICTh KOMYHIKaIIii 1
X KOPUT'YBaHHS BIINOBIHO J0 MOBEAIHKU KIIIEHTIB.

KurouoBi c1oBa: inTerpoBani MapKkeTHHIOB1 KoMyHikarii, cepBicHi [ T-kommaHnii, indpoBi KoMyHiKkamii, CHHXpOHi3aIlis
KaHaJiB, CTpaTeriune ynpasiiaasa, B2B-mapkerunnar, CRM-anamiTka.
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STRATEGIC MANAGEMENT
OF INTEGRATED MARKETING COMMUNICATIONS
OF IT SERVICE COMPANIES

The purpose of the article is to substantiate an approach to the strategic management of integrated marketing com-
munications of service IT companies in the digital environment. The study focuses on communication activities in the
business-to-business segment, where the intangible nature of services, the complexity and duration of purchasing deci-
sions, and the importance of trust and professional expertise require consistent interaction with clients through multiple
digital touchpoints. The main digital communication channels are analysed, including search engine optimisation, content
marketing, professional social networks, email, paid digital advertising, customer relationship management and analytical
tools. The authors’ contribution consists in systematising the functions of digital communication channels and substanti-
ating their interconnection according to the stage of client interaction, communication purpose and content. The scientific
novelty lies in developing a model for synchronising digital channels within the structure of integrated marketing commu-
nications of a service IT company. The model combines a unified communication strategy, three main stages of interaction
with a business-to-business client, relevant digital channels and communication content, as well as customer relationship
management and analytical tools. It provides for the analysis of client interactions and adjustment of communication
activities according to client behaviour and market changes. The study establishes that communication effectiveness de-
pends not only on individual digital channels but also on their coordination within a unified system. The proposed model
can be applied to develop and adjust communication strategies, coordinate content at different stages of client interaction,
ensure consistency of communication activities and use audience behaviour data for management decisions. The findings
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substantiate the need for continuous coordination of digital channels and adaptation of integrated marketing communi-
cations to changes in client behaviour and market conditions. Further research should focus on empirical testing of the
model and the use of artificial intelligence for personalisation and adaptation of integrated marketing communications.

Keywords: integrated marketing communications, service IT companies, digital communications, channel
synchronisation, strategic management, B2B marketing, CRM analytics.

ocranoBka mnpo6aemu. [ludpposa Tpanchopma-
1lis] EKOHOMIKH CYTTEBO 3MiHWJIA TIIXOIU JI0 B3aEMOJIl
0i3Hecy 31 crokuBa4aMu Ta mapTHepamu. OcoOIHBO
MIOMITHO IIi 3MiHH TIPOSIBIISAIOTHCA Y cepi iHdopmartiii-
HUX TEXHOJIIOTIH, Jie KOHKYPEHIIisl Mi’K KOMITaHISIMU BiJI-
OyBa€eThCs HE JIUIIE Ha PiBHI SKOCTI MOCIYT, a i Ha piBHI
IIBUJKOCTI KOMYHIKaIlii, pemyTamnii OpeHay Ta 31aTHOCTI
(dopMyBaTH IOBTOTpPHBAJi BITHOCHHU 3 KIII€HTaMH.
Hns ceppicHux IT-xommnaHiit MapKeTHHTOBI KOMyHiKa-
11 TOCTYTOBO MEPETBOPHIIUCS 13 TOTTIOMIKHOTO iHCTpY-
MEHTY TMpPOCYBaHHS Ha OJMH 13 KJIFOYOBUX CIIEMCHTIB
CTPATETiYHOTO YIPABITiHHSL.

Cremudika mismpHOCTI  cepBicHUX | T-kommanii
MOJISITAa€ B TOMY, IO OUIBIIICTH MOCIYT MAarOTh HEMare-
pilanpHHI XapakTep, a MPoIec NPUHHSATTS PilICHHS KITi-
€HTOM € TPUBAJINM 1 MOTpedye BUCOKOTO PiBHS JOBipH
10 BUKOHABILA. Y cerMeHnTi B2B noreHminamnii 3aMOBHUK
OIIIHIOE HE JINIIE TEXHIYHY KOMIIETEHTHICTh KOMIIaHii, a
it 11 eKCHePTHICTD, PEMyTalilo, BiAKPUTICTh KOMYHIKaIii
Ta 3[aTHICTH JIEMOHCTPYBATH YCIIIIHUN JOCBiX peai-
3amii npoekTiB. CamMe TOMy MapKeTHHIOBI KOMYyHiKamii
B IT-chepi MaroTh KOMIUIEKCHHUI XapakTep 1 MOE€HYIOTh
IHCTPYMEHTH IN(POBOTO MAPKETHHTY, KOHTEHT-CTpaTe-
rii, SEO, PR, CRM-cucremu Ta nepcoHanizoBaHy B3a-
EMOJIIIO 3 ayTUTOPIEIO.

Bomnouac Ginbmricts cepBicHux IT-xommanii cTH-
KalOThCs 3 MPOOIEMOI0 (PparMEHTAPHOTO BUKOPHCTAHHS
IU(POBUX KaHAIIB. BUKOPUCTAHHS COIIaIEHIX MEPEK,
KOHTEKCTHOI peKJIaMu 91 email-MapkeTunry 6e3 eauHol
CTpaTeriyHol JIOTiku He 3abe3nedye cradinbHoi edek-
THUBHOCTI y JIOBFOCTPOKOBI/ TIEPCIIEKTHBI. Y CydyacHOMY
IU(PPOBOMY CEPEHAOBHILI, SIKE IIBUAKO 3MIHIOETCS Mij
BIUIMBOM HOBHX TEXHOJOTiH, aJTOPUTMIB MONIYKOBHX
CHCTEM Ta aBTOMAaTH30BAHHUX IHCTPYMEHTIB aHAJIITHKH,
BUHHKAE TOTPeda y CHCTEMHOMY MiJIXO/Ii 10 YIPaBIIiHHS
MapKEeTHHTOBUMH KOMYHIKaIlisIMH.

CyuacHi TeHzaeHHii pO3BUTKY IHM(POBOrO Mapke-
THHTY CBIA4YaTh MPO MOCHIICHHS PONi MepcoHai3allii,
aBTOMATHU3allil Ta aHATITUKH JaHUX Y Mpoleci mooy-
JIOBH KOMYHIKaI[iHHUX cTparerii. 3Ha4yHWU BIUIMB Ha
MapKETHHTOBY [iSUIBHICTh MAlOTh TEXHONOTIl IITydY-
HOTO IHTEJICKTY, SIKi BUKOPUCTOBYIOTHCS JUISI CETMEHTA-
1ii ayauTopii, MpOTHO3yBaHHS MOBEIIHKH KOPHCTYBAYiB,
CTBOPEHHS KOHTEHTY Ta ONTHMIi3allil peKJIaMHUX KaMIa-
Hill. Pa3oM i3 uM 3pocTae 3HaYEHHS €KCIEPTHOTO KOH-
TEHTY Ta penyTaliiHuX (akTopiB, OCKIIBKH caMe BOHH
(opMyIOTH TOBIpY 710 KOMIaHii B yMOBaX BHCOKOI KOH-
KypeHuii Ha modansHOMY puHKY I T-mocmyr.

Oco6mmBoi akTyaJpHOCTI MpobieMa CTPaTerivHOro
YTpaBJIiHHS MapKeTHHTOBUMH KOMYHIKaIlisiMu HaOyBae
JUIs yKpaiHChKUX cepBicHuX IT-kommnanii, ski (yHKII-
OHYIOTh B YMOBaX HECTaOiTbHOTO 30BHIIIHBOTO CEPE-
oBuma. BoenHwmit craH, penokamisi (axiBIiB, 3MiHa

CTPYKTYPH ayAMTOpii Ta BHCOKAa JWHAMiKa MiKHApPOJ-
HOTO PUHKY 3MYIIYIOTh KOMIAaHii aanTyBaTH KOMyHiKa-
IiifHI cTpaTerii 10 HOBUX yMOB. Y TakuX oOCTaBMHAX
e(eKTHBHA CHCTEMa MapKeTHHTOBUX KOMYHIKaIliil cTae
HE JIMIIE IHCTPYMEHTOM NPOCYBAaHHS MOCIYT, a i Baxk-
JUBUM (PAaKTOPOM MiATPUMAHHSI KOHKYPEHTOCIIPOMOXK-
HOCTI Ta CTIMKOCTi Oi3Hecy.

3 onisAay Ha 11e, JOCHTIJIKSHHS CTPATEeTi4HOTO yIpaB-
JIHHA MapKETHHIOBUMM KOMYHIKAIliSIMM CEpBICHHX
IT-xommaHi# y 1udpoBOMy CepeioBHINI € aKTyaTbHUM
K 3 HAyKOBOI, TaK 1 3 MPAaKTHYHOI TOYKH 30DYy.

AHani3 ocTta”HHIX gociaikeHb i myOmaikamii.
CyuacHi fnocmipkeHHs MapkeTuHry B [T-cdepi memani
OinpIe 3MINIYIOTBCS BiJ PO3DISLY OKPEMHX iHCTpY-
MEHTIB TIPOCYBaHHs 70 MHUTaHb (OPMYBAHHS LLTICHOI
CHCTEMH MapKETHHTOBHX KOMYyHikariil. Ile moB’s3an0 3
PO3BUTKOM IU(MPOBUX TEXHOJOTiH, 301IBIICHHSIM KiJb-
KOCTI KaHaIiB B3a€EMOII 3 KII€EHTaMU Ta HEOOXIIHICTIO
Y3TO/PKCHHSI KOMYHIKaliif Ha pi3HUX eTanax MpUiHATTS
pimenns mpo mpuadanus [T-mocmayr. Oxpemi mocii-
JOKCHHS TaKOX 3acBiIUyIOTh (pparMEHTapHICTh Cydac-
HOTO HAyKOBOTO IOJISI iHTEIPOBAHMX MAaPKETHHTOBUX
KOMYHIKaIlii Ta TIOCUJICHHS YBaru J10 MU(PPOBOi TpaHC-
(opmartii, nepcoHaizaii, MTYIHOTO iHTENEKTY i iHTe-
rpamii pi3HuX KaHawiB [1].

VY mpamsix FO. Coxonosoi Tta P. Ocramapuenka [2]
MapKETHHTOBI KOMYHIKaIlii pO3IISIAI0THCS SIK BaXKITHBHIA
CIIEMEHT CTPATETiYHOTO YHPABIIHHS IiJIIPUEMCTBOM.
ABTOpH aKIEHTYIOTh YBary Ha HEOOXiTHOCTI mepexomy
BiJl (h)parMEHTAPHOTO BHKOPHCTAHHS OKPEMHUX KOMY-
HIKaIiiHUX 1HCTPYMEHTIB A0 X Y3TOKEHOTO 3acCTO-
CyBaHHSA 3 ypaxyBaHHsAM crerudiku B2B-cermenty.
B. Makenon [3] po3misiiae po3BUTOK U(POBOTO ceper-
OBHMIIA Yepe3 (POPMYBAHHS MAPKETHHIOBOT €KOCHCTEMH,
110 nepeadadae BUKOPUCTAHHS IU(PPOBUX IIaT(GOpM Ta
MOXKJIMBICTh QJaNTallii MapKeTHMHTOBHUX DIIIEHb BifIIoO-
BiJTHO JIO 3MiH y TOBE/IiHIII CTIOKHBayiB.

O. bonorna ta €. Jlicennii [4] npuainsioTs yBary
BukopructanHio CRM-cucteM Ta aHANITHYHHUX iHCTpY-
MEHTIB Y MapKeTHHTOBiil MisUIbHOCTI MiAmpueMcTB. Ix
3aCTOCYBaHHSI CTBOPIOE MOXKIIMBOCTI JUIT HAKOITHMUCHHS
Ta aHaji3zy iH(opmamii Mmpo KIi€HTIB, HepcoHai3a-
il KOMyHiKamiii i OiapII OOTPYHTOBAHOTO MPHHHATTS
MapKeTHHTOBHX pimeHb. Boxnowac B. BomikoB Ta
K. Hlyminkina [5] akIeHTYrOTh yBary Ha TpaHchopma-
1ii poini SEO, sike B cydyaCHUX yMOBaX BUXOANUTH 32 MK
TEXHIYHOI ONTUMI3allii BeOpecypcy Ta IMOB’SIBYETHCS 3
¢dopMyBaHHIM LU(GPOBOI MPUCYTHOCTI N aBTOPHUTETY
KOMITaHii.

T. Ocranmuyk ta C. biproueHko [6] mOCHiIKYyHOTh
3MIiHM y MapKETHHTOBHX KOMYHIKAIlisIX MiJl BIUTMBOM
UQpoBi3alii Ta CyJYaCHUX EKOHOMIUHHX 1 CyCIITbHUX
BukiukiB. H. IIpokonieHko Ta iH. [7] BU3HAUAIOTh cepes
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AKTyaJIBHUAX TPOOJIEeM IU(PPOBOTO MAPKETHHTY CKOPO-
YEeHHS PeCypciB, 3MiHU MOBEIIHKNA ayIUTOpPii Ta HEOO-
X1JIHICTh aJIanTarii mInpueMCTB JI0 HOBUX YMOB (pyHK-
mionyBaHHs. Y po6oTti Rahadian Hastomo, Tria Patrianti
ta Sadiyah El Adawiyah [8] po3misinaeTbes BIUIUB U Q-
POBHMX MapKETHHIOBHX CTpaTeriii Ha pO3IIUPEHHS KIIi-
€HTCHKOT 0a3M Ta pe3yNbTaTh JisIIBHOCTI MTiIPHEMCTB.
[pakTiyHi TeHmeHIii PO3BUTKY MapKETHHIOBHX KOMY-
HIKaIlii Ha YKPaTHCHhKOMY PHUHKY TaKOXX BiJJOOpa)keHi y
nocmipkeHri Factum Group [9], 1e cepen akTyallbHUX
HaNpsMIB BiJI3HAYAIOTHCS PO3BUTOK IMTU(PPOBUX KaHAIB,
ABTOMATH3AITis Ta MABUILECHHS POl KOHTEHTY.

OxpeMuii HarpsIM CyYacHHX JTOCITIPKEHB ITOB’ sI3aHHIA
Oe3nocepeHbo 3 IUdpoBizamicro B2B-mapkeTHHTY.
CucreMaTHuHUHA OIS HAyKOBHX TIpamb, MPUCBSUC-
HUX TUdpoBizamnii B2B-mMapkertunry, 3acBigdye, 1o
JOCITIKEHHSI TIi€] MpoOIeMaTHKNA OXOTUTIOIOTH IH(POBI
KaHaJIH, pOOOTY 3 TAaHUMH, 3MIHHU Y MTPOIECI TPUHHATTS
pIIIEHb Ta HOBI IMIJIXOJH JIO YIPABIIHHSI MapKETHHIOM
[10]. Just IT-mocayr 1 mpoOieMarnka € 0ocoOIMBO
AKTyaJIbHOI, OCKUIBKM 3allydeHHS KIIi€HTa BiJIOyBa-
€TbCS Yepe3 IMOETHAHHS JEKITBKOX IUPPOBUX TOYOK
KOHTAKTY.

Besnocepenabo TUTaHHA IUPPOBUX I1HCTPYMEH-
TiB y MapkeTuHry IT-mociayr po3misgaerbes y HOCHi-
mkenni M. Saensus, D. Kravets Ta A. Semenchova
[11], y sikomy aHami3ytothesi SEQ, KOHTEHT-MapKETHHT,
LinkedIn, email-mapketunr ta PPC-pexnama six iHCTpY-
MEHTH 3aJTy4eHHs KITieHTiB y B2B-niponaxax IT-mocmyr.
ABTOpH TaKOX 3BEpPTAIOTh YBary Ha JOIIIbHICTH BHKO-
PHUCTaHHS JICKUTLKOX KaHAIIB y MEXaxX €JMHOTO TIX0Ly
1o JigoreHepartii. Lle miaTBepuKye aKTyaIbHICTh TIepe-
XOIly BIJI aHAIN3y OKPEMHX KaHalB JIO JOCIIDKCHHS
MEXaHi3MiB iX B3aeMOIII.

OTXe, NMPOBEACHNUN aHaNI3 IMOKa3ye, IO HAYKOBII
PO3MIAIA0Th TPOOIEeMy MapKETHHTOBHX KOMYHIKaIlii
IT-xoMnaniif 3 pPi3HUX MO3MUILII: CTPATETIYHOTO YIIPaB-
niHHs, mudpoBoi Tpancdopmariii, CRM Ta aHaIITHKH,
MTOUTYKOBOi ONTUMI3aIlii, KOHTEHT-MapKeTHHTY Ta BHUKO-
pucTaHHS M(POBUX KaHAJIB 3aJTydeHHS KIIi€HTIB. Bon-
HOYAC HETOCTATHBO YBaTd MPUIISETHCS CaMe ITUTAHHIO
Y3TO[KEHHS 3a3HAYCHUX IHCTPYMEHTIB Y MEKaxX €IMHOT
CHUCTEMH I1HTETPOBAHMX MAPKETHHIOBUX KOMYHIKAIlii
cepsicHOT [ T-koMmaHi1, e KOXKeH KaHAI BUKOHY€E BH3HA-
YyeHy (DYHKINO Ta TOB’S3aHUH 3 THIIUMH eJIEMEHTaMH
KOMYHIKAIIHHOT CHCTEMH.

Bupgisienuss HeBHpimleHMX paHille YacTHH
3arajbHol npodsemu. [Tornpu 3HaYHY KUTBKICTH MOCTTi-
JUKEHB y cdepi udpoBoro MapKeTHHTY Ta MAPKETHHIO-
BHUX KOMYHIKaIlil, TUTaHHS CTPATETIYHOTO YIPAaBIiHHS
IHTErpOBAaHUMH MapKETHHTOBUMH KOMYHIKAIlIIMU Cep-
BicHUX IT-xoMNaHii 3aMHMINAETHCS HEAOCTATHBO OTIpa-
[IbOBAaHUM. bBINBIICTh JOCTIDKEHh 30CEepe/KeHa Ha
OKpEeMHUX IHU(PPOBUX IHCTPYMEHTAX, TOAI SK MUTAHHS
X y3TO/DKEHHS B MEKaX €JIMHOT CHCTEMH KOMYHIKaIlii
noTpedye MoJaNbIIOro ToCHipKeHHS. OCOOIUBOT aKTy-
anpHOCTI 1Ie HaOyBae s B2B-cermenty IT-nocnyr, e
B3a€EMO/IisS 3 KIIIEHTOM Iepei0avae eKijabKa eTaliB — BiJl
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MIEPIIOT0 KOHTAKTY JI0 MOJAIIBINOT B3aemMoii. Ha pizHux
eTarnax MOXYTh BHKOPHCTOBYBATHCS TIOIIYKOBA OIITH-
Mi3allis, KOHTEHT-MapKeTHHT, NpoQeciiiHl coliaibHi
Mepexi, email-MapKeTHHI, KOHTEKCTHA peKiaMa Ta
CRM-cucremu, pote cama HasiBHICTb JICKITBKOX KaHa-
JiB He 3a0e3Meuye X IHTerPOBaHOCTI.

HemoctaTHpo MOCTIIHKEHUM 3aJIUIIAETHCS MTUTAHHS
CHUHXPOHI3aIlli KaHAIIB Ta 3MICTy KOMYHIKaIliii BijIo-
BIJTHO JIO eTamy B3aemopii 3 kimeHToM. Jlis cepBicHOI
IT-kommiaHil 11e mependavae y3roKeHe BHUKOPUCTAHHS
KaHATIB IS JIEMOHCTpAIlii eKCIEepTHOCTI, MiATBep-
JOKCHHSI JIOCBiy Ta (OpMyBaHHS JOBIpH. Baximpum
€ Takox BukopuctanHs CRM Ta aHamITHYHUX 1HCTpY-
MEHTIB JIIsi 3a0€3MEUYCHHS 3B’S3KYy MK KaHaJlaMH,
HAKONMYeHHS 1H(OpMAaIi Mpo B3aEMOIII0 3 KIi€H-
TOM Ta KOPHUTYBaHHS MOJANBINUX KoMyHikamiid. Taxum
YIHOM, HEBHPIMIECHOI0 YaCTHHOIO MPOOJIEMH 3aluIna-
€ThCsl (DOPMYBaHHS IIUTICHOTO MiJIXOAY JIO CTpaTeriv-
HOTO VIPaBIiHHA IHTETPOBAaHHUMH MAapKETHHIOBUMH
KOMYyHiKamissMu cepBicHoi 1 T-koMmanii, mo nepepbayae
B32€MOIIOB’SI3aHE BUKOPHCTAHHS IM(PPOBUX KaHAIIB,
Y3TOJDKCHHST 3MICTY KOMYHIKAIlid Ta 1X KOPUTYBaHHS
BIAIOBIIHO 10 B3a€EMOIIT 3 KIIIEHTOM.

Merta crarTi. MeTor0 cTarTi € OOTpYHTYBaHHS ITiJI-
XOJy JIO CTPATETIYHOTO YIIPABITiHHS IHTETPOBAaHUMH Map-
KETHHIOBUMH KOMYHiKarlisimu cepBicHuX I T-xommanii y
UG POBOMY cepeaoBHII. J{JIst JOCATHEHHS TOCTaBICHOT
METH Tiepe0adyeHo BU3HAYUTH OCOOIMBOCTI MapKeTHH-
TOBUX KOMYHiKamii cepBicHux [T-kommaniii y B2B-
CErMEeHTI, TpoaHalli3yBaTH OCHOBHI ITM(POBI KaHAIH
B3a€MOIiT 3 TIOTEHIIIMHAMHU Ta ICHYFOUUMH KJIIEHTaMH
Ta BU3HAYMTH TPHUHIUIN iX IHTETpaIii B €JHHY CHC-
TeMy. Ha 0CHOBI ITpoBeIeHOro aHami3y 3alporoHOBaHO
MOJICNTb CHHXPOHI3aIlil KaHaJliB 1HTETPOBAHHUX MapKe-
THHTOBUX KOMYHIKaIlil, sIKa BPaxOBY€ B3a€MO3B’S30K
KaHaJIiB, €TAIliB B3a€MOJIIT 3 KITIEHTOM, 3MICTy KOMYHiKa-
i, CRM Ta aHaJIITHYHUX IHCTPYMEHTIB.

Buknang ocHoBHOro Marepiaay JOCTiIKeHHSI.
CepgicHi IT-koMnanii QyHKIIOHYIOTh y cielU(pIIHOMY
PUHKOBOMY CEPEIOBHII, y SKOMY MapKETHHTOBI KOMY-
HIKaIlii OB’ s13aH1 He JINIIIE 13 3aTyYCHHSIM TOTCHIIIHHUX
KITIIEHTIB, a ¥ 3 (OpMyBaHHSIM JOBIpH JO KOMITaHii Ta
MIATBEPKSHHSM 11 ipodeciitHoi koMmrieTeHTHOCTI. Oco-
OJTUBICTh TAKWX KOMIIAHIH TOJISITAE B TOMY, IO PE3yilb-
TaT TOCIYTH CKJIAJHO OIIIHUTH 0 MOYaTKy CITIBIpAIl,
TOMY TOTEHI[IHHWNA KJIIEHT 3HAYHOIO MIPOIO OpI€EHTY-
€ThCSI HA HEMPSIMI CUTHAIIM — PEIyTallio KoMMaHii, ii
JIOCBLJI, IpodeCiiiHmif KOHTEHT, pealli3oBaHi MPOEKTH Ta
EKCIIePTHICTh MPEICTABHUKIB.

Ha Bigminy Bim B2C-cermenty, mporec BHOOpPY
noctayanpHuka [T-mocinyr y B2B-cepenoBuiii 3a3Bu-
Yail € OLIBII TPUBAIKMM 1 Mependavyae moCiiIoBHE MPo-
XOIKEHHSI NEKUIBKOX eTariB B3aeMoxii. [ToTeHuinHuit
KIIIEHT MOXE CIIOYATKy O3HAMOMHTHCS 3 CAWTOM KOM-
naHii, gaiui mepertu o npodeciitHux myOmikamiid abo
COIIATIbHUX MEPEkK, BUBUUTH PEalli3oBaHi KeHCH, OTPH-
MarTH JIOJIATKOBY iH(opMaIliro yepes email-koMyHiKaIlito
Ta JIAIIC TICIS IOTO TEeperTH 10 Oe3MmocepeTHbOTO
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KOHTAaKTy 3 TpeJICTaBHUKaMHU KoMITaHii. ToMy okpemwii
muppoBUi KaHAT He (HOPMYE TIOBHOTO YSIBICHHS TIPO
KOMIIaHIIO, a € JIMIIC OJHWUM 3 €JIEMEHTIB 3arajbHOTO
MpOoIeCy KOMYHIKaITii.

Bimnosigno, s ceppicHux [T-xommaHii Baxm-
BUM € HE TUJIbKHM BHOIp NU(PPOBHX KaHAJIB, a i BH3HA-
YeHHS 1X POJIi Ta B3aEMO3B’S3Ky B MEXax 3arajbHOl
KOMyHiKariiHoi crparerii. SEO Moxe 3a0e3nedyBaTu
TIOIIYKOBY BHAWMICTH KOMIaHil, KOHTEHT-MapKeTHHT —
JIEMOHCTPYBATH 11 EKCIIEPTHICTh, TpodeciiiHi coriaibHi
MepEeXi — MITPUMYBATH B3aEMOJIIIO 3 IIUTHOBOKO ay/IUTO-
piero, email-MapkeTHHT — CYIPOBOJDKYBATH KITIEHTA MPO-
TSITOM TPUBAJIOTO KTy PUHHATTS pinieHHs, a CRM ta
AHATITHYHI IHCTPYMEHTH — 3a0e31eyBaTH HAKOITHUCHHS
TH(pOpMAIIIT PO B32aEMOJIIFO 3 KITIEHTOM 1 BUKOPUCTAHHS il
JUTS TIOJTAJTBIIIOTO YIIPABIIHHS KOMYHIKAIlisIMH.

TakuM YMHOM, Y JIOCIIJIKEHHI BUXOJMMO 3 TOTO, IO
Pe3yIBTAaTUBHICTE MAapKETHHTOBHX KOMYHIKAIi cep-
BicHUX IT-KOMMaHil 3aJIe)KUTh HE JIUIIE BiJl BUKOPHC-
TaHHS OKpEeMHUX MU(PPOBUX IHCTPYMEHTIB, a i BiJl piBHA
X Y3TOJ/DKCHOCTI B MEXKax €JMHOT CHCTEMH B3aEMOJIT 3
kiieHToM. CaMe TOMY MOJAIBIIHKA aHai3 CIPSMOBaHO
Ha BU3HAYCHHS (DYHKINH OCHOBHUX ITU(PPOBUX KaHAIB
Ta MOXIJIMBOCTEH iX CHMHXpOHI3aIlil Ha pI3HUX eTamax
B3aeMonii 3 B2B-kiienToMm.

OcobmuBictio B2B IT-puHKy € TpuUBaiwii Ta CKIaI-
HUH TIpoIrlec MPUHHSATTSA pillleHHs Tpo BHOIp TocTa-
YaTbHUKA TIOCIYT. Y HBOMY MOXYTb OpaTH ydacTb
MPEJICTABHUKKM PI3HUX (YHKIIOHAJBHUX TT1IPO3/ILTIB
KIIIEHTCHKOT KOMITaHi1, KOXKEH 3 SIKUX OIIIHIOE TPOIIO3H-
1ito 3 BaacHoi mos3uttii. st IT-mociyr 1ie MoxkyTh OyTH
TEXHIYHI CIEI[iaJIiCTH, TPEICTaBHUKH (DIHAHCOBOTO
MPO3IUTY, CIIy:)KOM Oe3IeKH, 3aKyIiBeidb Ta Oi3Hec-
¢yHskmii. 3a qaanmu Gartner [12], cygacui B2B buying
groups MOXXyTh HaJlidyBaTd BiJl 5 10 16 y4acHHKIB i
OXOTUTIOBATH JI0 YOTHPHOX (DYHKITIOHAIBHUX HATPSMIB.
Le cBiquuTh Mpo Te, MO KOMYHIKAIsl TOoCcTadaIbHUKA
IT-ocnyr Mae OyTH Opi€eHTOBaHA HE Ha OIHOTO Tpe-
CTaBHUKA KJIIEHTA, & Ha PI3HUX YYACHUKIB MIPOIIECY MPH-
WHATTS pilICHHS.

30iIbIIeHHS] KUTBKOCTI YYaCHUKIB TpoIecy TpH-
WHATTS PIMICHHS YCKJIATHIOE KOMYHIKAIIO Ta ITiJBH-
IIy€ BIMOTH IO 3MICTy MAapKETHHTOBUX ITOBiIOMIICHB.
[ndopmaris, BakIUBa IS TEXHIYHOTO CIICIiaicTa,
MOYKE BIZPI3HATHUCS BiJ iHpopMaIlii, HeoOXiaHOT (iHaH-
COBOMY MeHeJDKepy abo MpeIcTaBHUKY Oi3Hec-TiIpo3-
niry. BogHowac yci MOBIIOMIICHHSI MarOTh ()OPMyBaTH
Y3TOJKCHE YSBJICHHS TTPO KOMITAHIIO Ta ii MPOITO3UILifo.
Tomy nmnst cepBicHux IT-kKoMmmaHid BaJIMBO 3abe3rie-
YUTH TIEPCOHAII3AIII0 KOMYHIKAIIN 1 1X Y3rOIKEHICTh Y
MeKax €IMHOI CHCTEMH.

Oxpemi TUQPOBI KaHAIH BUKOHYIOTh Pi3Hi QyHKIIIT,
aie pa3oM (QOpPMYIOTHh IMOCIIJOBHHAN TPOIEC B3aEMO-
nii 3 kmieHToM. [lepmmii KOHTaKT MoXe BiOyBaTHCS
Yyepe3 TONIYKOBY CHCTEMY, IICIS YOro KIIEHT Mepexo-
JINTh Ha CalT, 03HAHOMITIOETECA 3 €KCIIEPTHUM KOHTCH-
TOM, Keiicamu abo mpogineM KomIaHii y nmpodeciiniii
coliajbHIi Mepexi, a Hajalli OTPUMYE TIepCOHAI30BaH1
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email-komyHikarii. [Hdopmartist Ipo 11i KOHTAKTH MOXKE
HakonmuyBatiucs B CRM Ta BHUKOPHCTOBYBaTHCS IS
TUTAHYBAaHHS TIOAAJBIINX KOMYHIKAITIH.

3 oIy Ha TPUBAIMN UK MPUAHATTS PIIICHHS
email-MapKeTHHT MOKe TIJITPUMYBaTH KOHTAKT i3
MOTEHIIIHHUM KIIIEHTOM MUISXOM IOIIUPEHHS Keil-
CiB, aHAJNITHYHHUX MarepialliB, Tally3eBUX ODIAIB Ta
iHImoro mpogeciiHoro koHTeHTY. CerMeHTalis KOH-
TaKTIB 1 TIEpCOHATI3AIlisl TIOBIOMJICHb J[03BOJISIOTH
aJIanTyBaTH KOMYHIKAIIIO JI0 TIOTpeO Pi3HUX TPYI KJIi-
enTiB. Ilpn npoMy 3MicT email-koMyHiKamiid Mae OyTH
MOB’s3aHUK 3 1H(OpPMAIli€r0, OTPUMAHOK KIIEHTOM
yepes iHII KaHanu. Hanpukian, marepian i3 caidty abo
LinkedIn Mo)xe cTatyd 0CHOBOO JUIsI ITOAAJIBIIOI email-
KOMYHIKaIlii. ¥ TakoMy BHIIQJIKy KaHAJIH HE AyOJIrOOTh,
a JTOTIOBHIOIOTH OJTUH OJHOTO.

SEO € ogauM i3 0a30BUX KaHATIB IH(DPOBOT KOMY-
Hikarii ceppicHoi IT-kommaHnii, ockiibku 3abe3redye
il IPUCYTHICTh y TIONIYKOBOMY CEPEIIOBHIII B MOMEHT
MOMIYKY MOTEHIIIHHUM KJIIEHTOM 1H(OpMAIli Mpo TeX-
HOJIOTII0, TMOCIyry abo mocradanbHuKa. Jlns B2B-
cermenTy 3HaueHHst SEO mossrae He nuiie y 3aimydeHHi
opraHigHoro Tpadiky, a # y CTBOPEHHI TOYKH KOHTAKTY
Ta TEePEeIyMOB UISl TIONANIBIIOTO O3HAHOMIICHHS 3 IIPO-
IMO3ULIIEK0 KOMITaHil.

SEO 0e3nocepe/iHbO OB’ sS3aHE 3 KOHTEHT-MapKe-
THHTOM, OCKIJIbKH TIONITYKOBa BHJIUMICTh HE 3a0e3redye
(dbopMyBaHHS JIOBIpH, SKIIO KOPHUCTYBau HE 3HAXOIHTh
Ha caiiTi 3MicTOBHOI iH(opMaIlii Mpo KOMIETEHTHICTh
KOMITaHIT Ta MOXIIMBOCTI BHUpIIIEHHS HOro Oi3Hec-
3aBganb. Y B2B-cermenTi kelicw, aHaliTH4YHI CTarTi,
rayy3eBi JOCITIDKCHHS, TeXHIYHI onisiau, white papers
Ta eKCHEepTHI IMyOmiKamii BUKOPUCTOBYIOTHCS JIJIS OIli-
HIOBaHHS JIOCBIJly W KOMIIETEHTHOCTI MOCTa4YajbHUKA.
Takuil KOHTEHT MOKE OJHOYACHO MOLIUPIOBATUCS YepPe3
npodeciiiHi cormianbHi Mepexi, email-koMyHikamii Ta
pEeKIIaMHI KaMIIaHii, 3a0e31eYyoun B3a€MO3B’ I30K MK
kaHaimamu. Jlist cepricHoi IT-kommanii ocoOGnuBOTO
3HaYCHHs HaOyBae aBTOPCHKHMH EKCIEPTHWH KOHTEHT,
MIJKPIMICHAA pealbHUMK KelcaMu Ta aHaTITHYHUMH
Marepianamu [13].

BaxmBe Mmiciie y cucTeMi MapKETHHTOBHX KOMY-
HiKalii cepBicHuX IT-KoMmaHid 3aliMarTh Tpode-
CcifiHl comianbHI Mepexi, Hacammepen LinkedIn. Bonm
JIAI0Th MOXIIUBICTh MATpUMYBaTH mnpodeciiiny mpu-
CYTHICTh KOMIIaHi1, TIONIMPIOBATA SKCIIEPTHUI KOHTEHT,
JIEMOHCTPYBATH peali3oBaHi MPOEKTH Ta KOMIICTEH-
ii KOMaHJIM, a TAKOXK B3aEMOMIISTH 3 MPEICTaBHUKAMH
nipoBuX B2B-aymutopiit [13]. Tlpu meomy LinkedIn
MOXe OyTH TOTATKOBOIO TOYKOIO KOHTAKTYy 3 yYacHH-
KaMH TIPOIeCy NMPHUHATTS PINICHHS: B3aEMOJIIS 3 KOM-
TIAHIEF0 MOXKE MPOJOBKYBATHCS Yepe3 Tepexij] Ha CaiT,
03HAMOMIICHHS 3 KelicaMu ab0 MoJaIblTy KOMYHIKAIIIfO.
Tomy irdopmaris B LinkedIn mae Oyt y3romkena 3
MO3UIIIOHYBAaHHSAM KOMITaHii Ta 3MICTOM KOMYHIKaIliii B
THIIMX TU(POBUX KaHAAX.

KoHTexcTHa Ta TapreroBana pekiama (PPC) mae
1HIIIe (YHKI[IOHATbHE TMPHU3HAYCHHS — JIO3BOJISIE OIIe-
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paTUBHO 3ajJlydaTd BH3HAYCHY aygUTOpilo, TECTy-
BaTH OKpEMi MPOIO3UINI Ta CIPSIMOBYBAaTH KOPHUCTY-
Baya Ha BUIMOBIJHI CTOPIHKH caifTy. Jlns cepBicHUX
IT-komnasniit PPC Moxe BHKOPHUCTOBYBATHCS JUISI TIPO-
CYBaHHS OKpEMHUX TOCIYT, KSHCIB Ta 1HIIUX MaTepialis,
OB’ sSI3aHMX 13 MOTpedaMu TbOBOT aynuTopii. BogHo-
Yac MoJiajibllia B3a€MOJIIS 3aJIC)KHUTh BiJl 3MICTY TIOCAI-
KOBOi CTOPIHKHM Ta JOCTYITHUX MarepiaiiB, Tomy PPC
JIOIIJIBHO TTOB’SI3yBaTH 3 KOHTeHT-MapkeTHHroM, SEO,
CRM Ta iHITMMH KaHATAMHU.

Takum unnoMm, SEO, xoHTeHT-MapkeTHHr, LinkedIn
i PPC BuKOHYIOTH pi3HI (yHKIIT B CHCTEMI 1HTErpoBa-
HUX MapKeTHHTOBUX KoMyHikaiii. SEO 3abesmneuye
MOIITYKOBY BHJIUMICTB, KOHTEHT (pOpMye THPOpMAIIHHY
Ta eKCIEepTHY OCHOBY kKomyHikarii, LinkedIn migrpu-
My€e TpodeciiiHy NpUCYTHICTH 1 B3aemonito 3 B2B-
ayauropiero, a PPC 3abe3nedye oneparuBHe 3aaydeHHS
inboBOTO Tpadiky. IX y3romkeHHs 103BoNsA€E TOB A3aTH
OKpeMi KOMYHIKaIliiHI aKTHBHOCTI Ta TPOIOBXHUTH B3a-
€MOJIIF0 3 TIOTCHIIIMHUM KIIIEHTOM 4Yepe3 Pi3HI TOUKH
KOHTAKTY.

EdextuBHICTh OKpeMuX IH(POBHX KaHAIIB 3alie-
JKUTh HE JIMINE BiJ SIKOCTI 1X BUKOPUCTAHHS, a ¥ BiJ
piBHS iX 1HTerpaiii y 3arajibHy CHCTEMY MapKEeTHH-
TOBUX KOMYHIKalliid mignpuemctBa. [lis cepBicHUX
IT-koMnaHiif, SKi BHKOPUCTOBYIOThH JICKUJIbKA KaHAJIB
B3aeMozil 3 B2B-kiienTtamu, BaXIMBO 3a0€3MEUUTH iX
B32€MO3B’SI30K Ta y3TOJDKCHICTh KOMYHIKAIIIH.

Iarerpamiss 1MpPoOBUX  KOMYyHIKaliidi  mependa-
Yae KOOPJWHAIN MapKEeTHHIOBHUX KaHATIB y Meax
€IMHOT  KOMYHIKAIliifHOT ~ cTparterii. Wnetscs  me
JHUIIE TIPO TOBTOPEHHS ONHAKOBHX IIOBIIOMIJICHB, a
PO BHU3HAYCHHS (YHKIII KOXKHOTO KaHAIy Ta HOTO
B33a€MO3B’SI3KyY 3 IHIIMMH €JIeMEHTaMH CUCTEMH. Y cep-
BicHil IT-xommanii SEO, KOHTEHT-MapKeTHHT, mpode-
CiliHl corianbHi Mepexi, email-komyHikanii, CRM Tta
performance-pexiiamMa MOXyTh BUKOHYBATH Pi3HI (QyHK-
11, aJie TP [IbOMY MarOTh OyTH OB’ s3aHi MiXk cO00¥0.

BaxmuBHM TPUHIMIIOM Takoi B3aeMOJIIl € OMHiKa-
HAaJIBHICTB, 3a SIKOT MOTEHIIMHUI KIIEHT MOXKE KOHTaK-
TYBaTH 3 KOMIIAHIEIO Yepe3 JeKiIbKa IH(PPOBUX TOUYOK,
MePEeXo/TYl MK HUMH B TIPOIIECi TIONIYKY Ta OIHFO-
BaHHs iH(popMarii. Hampukia, neprimii KOHTaKT MOXe
BIIOYyTHCS Yepe3 MOIIYKOBY CUCTEMY, TTICIIS YOTO KITIEHT
MEPEXOAUTh HA CAUT, O3HAHOMIIIOETHCS 3 EKCIEPTHUM
KOHTEHTOM, Ieperisiiae mpoQiib KoMIaHii y nmpodecii-
HI{ comiajbHI Mepexi Ta Hallall OTPUMYE JOIATKOBY
iH(popMalIifo Yepe3 email-koMyHiKalliro. 3a Takoro mij-
XOIly BaXKIIMBO, 100 Pi3HI KaHamu (HOpMyBalld y3ro-
JOKEHE YSIBJICHHS MPO KOMIIAHIIO Ta il TIPOTIO3HIIIIO.

s B2B-cerMeHTy BaIIMBO 3a0€3MEYUTH TOCITi-
JIOBHICTh KOMYHIKAIIA MPOTSITOM TPOIeCY NMPUHHATTS
pitneHHs. [ToTeHIIHHUN KITIEHT MOXE TOBEPTATHCS 10
iH(popMaIlii PO KOMITaHit0, MOPIBHIOBATH TOCTaYallb-
HUKIB, BUBYATH KEWCH Ta EKCIIEPTHI Marepiayid i B3a-
EMOMIATH 3 11 TpeJACTaBHUKaMU. ToMy KOXKEH KaHal
Ma€ JOMOBHIOBATH IIOTIEPEIHIO B3a€MOJII0 Ta CIPUATH
Mepexo/ly JI0 HACTYITHOTO eTary. BiamoBiqHO, CHHXPO-

84

HI3aIlil0 KaHAIB Yy MeKaxX IHTETPOBAaHMX MapKETHHTO-
BHUX KOMYHIKAIi JOIIBHO 3JIHCHIOBATH 3 ypaxyBaH-
HSM eTarny B3aeMonii 3 B2B-kimienTom, QyHKIIT KaHATY
Ta 3MicTy KomyHikarii. Ha 11iii ocHOBI aBTOpOM po3-
poOJieHO MOJieh CHHXPOHI3aIlii KaHaTIB y CTPYKTYpi
THTErpOBaHUX MapKETUHTOBHX KOMYHIKAII CepBiCHOI
IT-kommanii (puc. 1).

3amporoHOBaHa MOJIENb IPYHTYETHCS Ha BHKOPHC-
TaHHI TUPPOBUX KAHAJIB BiJIMOBIIHO JIO €IMHOT KOMYHi-
KaIlliiHO1 cTpaTterii Ta eTary B3aemoii 3 B2B-kimieHToM.
Ha eram mepBHHHOTO KOHTAaKTy BHKOPHCTOBYIOTHCS
SEO, PPC Ta npodeciiini comianbHi Mepexi uis 3a0e3-
TICYCHHST BUAMMOCTI KOMIaHii Ta MPUBEPHEHHS yBarm.
ITix yac ouiHIOBaHHSA KOMIIaHil Ta Ii KOMIIETEHTHOCTI
Ba)XXJIMBOTO 3HAYCHHS HAOyBalOTh CAMT, eKCIIEPTHUH KOH-
TEHT, KelcH Ta npodeciitni myomnikariii. [Toganeina B3ae-
MOJIis TATPUMYETHCS 32 JIOTTOMOTO0 email-MapKeTHHTY
Ta TIEPCOHAI30BaHUX KOMYHIKAIIiH.

CRM Ta aHajiTW4HI IHCTPYMEHTH 3a0e3IeuyroTh
3B’SI30K MIDK KaHajJaMH Ta HAKOIMYEHHs iH(popmarrii
PO B3a€EMOIFO 3 KimieHTOM. OTpUMaHi JaHi BUKOPUCTO-
BYIOTBCS JJISI BU3HAUCHHS TIOANIBIIIOTO 3MICTy KOMYHi-
KaIliil 1 KOpUT'YBaHHSI MAPKETHHTOBUX aKTUBHOCTEH BiJI-
ITOBIZIHO JI0 TOBEMIHKH IOTEHIIMHOro Kiienrta. OTike,
CHUHXPOHI3allisl KaHAIB Tependadae iX Y3ro/pKeHHS 3a
(YHKIIOHAILHUM TIPU3HAYCHHSM, €TAIloM B3a€MOIIT Ta
3MICTOM KOMYHIKaITii.

3acrocyBaHHs MoOJeTl Tependadae KOPUTYBaHHS
KOMYHIKAIlii BIAMOBIAHO 10 3MiH TMOBeniHkn B2B-
KITIEHTIB, YMOB PUHKY Ta JITOPUTMIB IIUPPOBUX ILIAT-
¢dopm. TexHOIOTIT MTYYHOTO 1HTEIEKTY Ta aBTOMAaTH3a-
1ii MOXKYTh BUKOPHUCTOBYBATHCS [T aHAITI3Y TTOBETIHKH
KITIEHTIB, CETMEHTAIlli ayTuTOpil, IepCoHaI3aIlil KoMy-
HIKaIlii Ta aBroMaTrH3aiii OKPEMHX MapKEeTHHIOBHX
nporieciB. BojHodac komyHikartii cepBicHoi [ T-kommaHii
MaroTh 30epiratu npodeciiiHui XapakTep Ta eKCIepT-
HICTh KOHTEHTY.

TakuM YHHOM, CTpaTeriyHe YIpPaBIiHHS IHTETPO-
BaHUMHM MAapKETHHTOBHMHU KOMYHIKAIlIIMH CEpBICHOI
IT-kommiaHii mependavyae TMOCTIHHE Y3TOJKCHHS IH(]-
POBHX KaHAJIB BIIMOBIIHO 110 eTamy B3aemomii 3 B2B-
KIIIEHTOM, 3MICTy KOMYHIKAIlli Ta OTPUMaHHX JaHUX.
3amporoHOBaHa MOIETh CHCTEMAaTH3y€ BHKOPHCTAHHS
OCHOBHHUX IH(DPOBHUX KAHATIB y MEKaX €TMHOI KOMYHi-
KaIlliiHO1 cTpaTerii.

BucHoBkn. IIpoBeneHe IOCHIDKEHHS IOKa3alo,
o criernudika cepBicHuX I T-KoMmImaHiii Ta 0COOIUBOCTI
B2B-puHKY 3yMOBIIOIOTH HEOOXITHICTH CHCTEMHOTO
X0y JIO YIPABIIHHSI MapKETHHTOBUMH KOMYHIKAITi-
smu. Hemarepianeuuit xapakrep IT-mocnyr, ckmamHui
MIPOIIEC MPUHHSTTS PINICHHS Ta BUCOKA POJIb JIOBIpH H
EKCIIEPTHOCTI BU3HAYAIOTh TIOTPEOy y MOCIIIOBHIN B3a-
€MOIi1 3 MOTEHIIHHUM KITIEHTOM Yepe3 JIeKiJbKa IU(Ppo-
BUX TOUYOK KOHTAKTY.

Y  poboti TmpoaHali30BaHO OCHOBHI HU(POBI
KaHAIM MapKeTHHTOBMX  KOMYHIKallii  CepBiCHUX
IT-kommaniit — SEO, KOHTEHT-MapKeTHHT, TpodeciitHi
comianbHi Mepexi, email-mapkerunr, PPC, CRM ra

Burmyck 3. 2026. ISSN: 2519-240X (print); 2519-4372 (online)




Kimuenxo O.M., Kimuenxo A.B. Cmpameziune ynpagninus
iHMe2poBaAHUMU MAPKEMUHEOBUMU KOMYHIKayisimu cepsicux IT-komnanitl

€a1nHa komyHikaniiiHa cTpareris

(To3uIioHyBaHHS, [IJTbOBA Ay TUTOPIs, KIFOYOBI MOBIIOMIICHHS, 111 Ta I[IHHOCTI)

Etan
B3aeMozii 3
B2B-

KJII€HTOM

OcHOBHI

uuposi
KaHaJI|

{

1. IlepBuHHMII KOHTAKT
3amydeHHs yBaru Ta popMyBaHHS MEPBUHHOT 00i13HAHOCTI

SEO (nourykoBa cuctema)
PPC (uinpoBa peknama)

e TIpodeciiiui comianbhi Mepexi (LinkedIn)

[ [Hdopmaris mpo KOMIaHi0, TOCITYTH, IIIHHICTD AJIsl KII€EHTa

)

v

Etan
B3aeMomii 3
B2B-
KJII€EHTOM

Etan

B2B-
KITI€EHTOM

OcHOBHI
g poBi

B3aeMoil 3

2. O3HaiioMJIeHHS Ta OHIHIOBAHHS
®dopMyBaHHS JIOBIPH Ta MiATBEPHKCHHS SKCIIEPTHOCTI

o Caiit xoMnadii (cTpyKTypoBaHa iH(popMmaris)

OcHOBHI o KOHTEHT-MapKeTHHI (CTaTTi, JOCTIDKEHHS, EKCHEepTHi
uuposi MaTepiajn) . .
KaHaIH o Keiicu Ta BIATyKH (MTPaKTHYHUHA JJOCBIT)

[ ExcrniepTHUil KOHTEHT, TaTy3eBi MaTepiany, Keicu }

v

3. Toaaabiia B3acMoais
ITigTpuMKa KOHTAKTY Ta PO3BUTOK CIIiBIIpaLi

Email-mapketusr (mepcoHatizoBaHi KOMyHiKaIlii)
CRM-komyHikatii (poboTa 3 Ji1aMu Ta KIII€EHTaMHU)
ABTOMAaTH3aIlis MAPKETHHTOBHX IIPOIIECIB
[Ipodeciiini corianbHi Mepexi

[lepconanizoBana iHpopMaIlisi, yTOUHEHHS MOTPEO,
KOHCYJIbTallii, TIATPUMKA JJOBTOCTPOKOBUX BiTHOCHH

v

CRM Ta aHaliTHYHi iHCTpyMeHTH
(HakomrueHHS 1aHUX PO B3aEMOJIIO 3 KIIIEHTOM, aHANi3 OBEIiHKH,
CErMEHTAllisl, OLiHIOBAHHS PE3YJIbTATIB)

'

AHauni3 pe3y1bTaTiB Ta KOperyBaHHA KOMYHiKaIii
(OnTumizanig KaHaliB, 3MICTy Ta KOMYHIKalllfHIX aKTUBHOCTEH
BiJIOB1JTHO JIO TIOBEJIIHKM KJIIEHTIB Ta 3MiH PUHKY)

Puc. 1. Moneab cuHXpoHi3anii kaHa1iB

Y CTPYKTYpi iHTerpoBaHUX MapKeTHHTOBUX KOMYHikamiii cepBicHoi I T-komnanii

Loicepeno: cpopmosano asmopamu

aHATITHYHI 1HCTpyMeHTH. Bu3HaueHo, o 3a3Ha4eHi
KaHaJIM BUKOHYIOTH Pi3Hi QyHKIIi y mporeci B3aeMosii 3
B2B-kiienTOM, TOMY iX BUKOPUCTAHHS JOIIBHO Y3TO-
JOKYBAaTH BiJIIOBIJTHO JIO €TaIly B3a€EMOIIi, 3MiCTy KOMY-
HiKamii Ta 3aBAaHb KOHKPETHOTO KaHAIY.

HayxoBuii BicHuk UepHiBelbKOTO HallioHaibHOTO yHiBepcuteTy iMeHi lOpist @enpkoBnua. Cepist EkonoMika

OCHOBHMM pE3yJBTaTOM JOCHIIKCHHS € po3po-
OneHa MoJenb CHHXPOHI3AIl KaHANIB Yy CTPYKTYpi
IHTETPOBAaHMX MAapPKETHHIOBHX KOMYHIKAIliil cepBic-
Hoi IT-xommanii. Mozgens mependayae B3a€MO3B’ 30K
€IMHOI KOMYHIKaIliifHOi cTparerii, eTamiB B3aeMoOpii
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3 B2B-kiienToM, upoBHUX KaHAIIIB Ta 3MIiCTy KOMYHi-
kanid. CRM 1 aHAMITHYHI IHCTPYMEHTH B 3aIpOIIOHOBA-
HOMY ITiJIXOJIi 3a0€3Meuy0Th HaKOMMYCHHS 1HpopMaIii
PO B3aEMOJIII0 3 KIIIEHTOM Ta BHKOPUCTAHHS OTpHUMa-
HUX JaHUX JJTSI TIOANTBIIIOT0 KOPUTYBaHHS KOMYHIKaITliil.

[IpakTHyHe 3HAYSHHSI 3aIIPOTIOHOBAHOT MOIEIII MTOJIs-
rae y MOXKIUBOCTI 11 BHKOPUCTaHHSI i1 9ac pOpMyBaHHS
Ta KOPUTYBaHHS KOMYHIKAIIMHOI cTparerii cepBicHOL
IT-kommanii, Ii 3aCTOCYBAHHSI JI03BOJISIE BU3HAYUTH
(hyHKIIIT OKpEeMUX KaHAaJIB, Y3TOIUTH 3MICT KOMYHIKaIlii

Ha PI3HMX eTanax B3aeMOJII 3 KIIIEHTOM Ta 3a0e3MeUUTH
B3a€MO3B 530K MIXK MapKETHHTOBHMH aKTHBHOCTSIMH 1
JTAHVMH TIPO TTOBEJIIHKY ayInuTOPii.

[Tonmanemm  JTOCHIHKEHHST JOIUIBHO  CIPSMYBaTH
Ha EMITIIpHYHY TEepPEeBIpKy 3alporiOHOBAHOI MOJIEN,
30KpeMa OIHIOBAHHS PE3yJbTaTHBHOCTI CHHXPOHI3AIIil
UPPOBUX KaHATIB 32 OKPEMHUMH ITOKa3HUKamMu B2B-
MapKETHHTY, & TAKOXK JIOCITi/PKSHHSI MOXKIIMBOCTEH BUKO-
PUCTaHHS MITYYHOTO IHTEJICKTY JUIsl TIEpCOHATI3aIil Ta
ajanTaiii IHTerpOBaHUX MapKETUHTOBUX KOMYHIKaITiH.
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