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YAOCKOHAJIEHHA CUCTEMM YIIPABJIHHSA IIIAINPUEMCTBOM
B YMOBAX IIU®POBI3AIIII HA OCHOBI OHIHKN EPEKTHBHOCTI
MAPKETHHIOBOI AISIJIBHOCTI

VY crarTi 10CHiHKEHO TEOPETUKO-MPUKIIAIHI 3aca/ i YIOCKOHAICHHS CHCTEMH YIPaBIIiHHS I IIPUEMCTBOM B YMOBax
uudpoBoi Tpanchopmallii eKOHOMIKH. AKIICHTOBAHO yBary Ha HEOOXiTHOCTI repexoay a0 data-driven mozeni ynpasiiH-
H$l, 7Ie MAPKETUHIOBA JiSTIbHICT BUCTYIIAE KIIFOYOBUM IHTETPALITHUM €JIEMEHTOM, 1110 3a0e3reuye e(heKTHBHE MO€THaH-
HS aHAJIITHKH, TU(PPOBUX TEXHOJIOTIH 1 CTpaTeridyHuX pimmeHb. PO3KpHUTO cydyacHi MiXoau 10 OIiHIOBaHHS e()eKTHBHOCTI
MapKETHHTOBOI MiSUTBHOCTI — €KOHOMIYHHH, TIOBEAIHKOBHI Ta IHTETPOBAaHUH. 3MIIICHEHO CHCTEMATH3aIlil0 (hiHAHCOBHIX
1 HepIHAHCOBHX MOKA3HUKIB Pe3yIBTATUBHOCTI MapKETHHIOBOI JisSUTBHOCTI, IO (hOpMYIOTH 1H(POPMAIiTHO-aHATITHIHY
OCHOBY ISl YXBaJICHHS YIIPABIIHCHKUX pillieHb y nupoBoMy cepenoBuiili. Ha 0CHOBI aHai3y 3apyOi’KHOTO Ta BITYM3-
HSTHOTO JIOCBIJly PO3pOOJIEHO aBTOPCHKY MOJIENb IHTErpOBAHOI CHCTEMH YIPABIIHHS MiANPUEMCTBOM, SIKa BKJIFOYAE I1°SITh
B32€MOIIOB’ I3aHUX OJIOKIB: aHAIITUYHHUN, OLIHOYHUH, CTpaTeriuHui, onepaiinui 1 motusauiitnnii. Koxken i3 Hux 3a-
Oesreuye MocCiiOBHUI nepexin Bix 300py manux i Gpopmysanns KPI mo mepconanizanii 6i3Hec-mporneciB i moOya0Bu
CHCTEMH MOTHBALLIl IEPCOHATY, OPI€HTOBAHOI Ha PE3YIILTAT.

Kurouosi ciioBa: mudposizaris, cuctemMa yrpasiIiHHs, epeKTHBHICT MapKeTHHT0BOI HisitbHOCTI, ROMI, CLV, BSC,
IHTErpoBaHa MoJielb, aHaJliTHKa, data-driven management.
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IMPROVEMENT OF THE ENTERPRISE MANAGEMENT SYSTEM
IN THE CONDITIONS OF DIGITALIZATION BASED ON THE ASSESSMENT
OF THE EFFECTIVENESS OF MARKETING ACTIVITIES

The article examines the theoretical, methodical and applied aspects of improving the enterprise management system
in the conditions of digitalization based on the assessment of the effectiveness of marketing activities. Attention is focused
on the fact that digital transformation fundamentally changes the principles of management, orienting enterprises to the
use of analytical platforms, automated data processing systems and dynamic decision-making models. It has been proven
that effective management in the conditions of the digital economy is impossible without a comprehensive analysis of
marketing information integrated into CRM, ERP, BI and CDP systems. In the research process, system and structural-
functional analysis was applied to identify the relationships between the elements of the enterprise's management
system, as well as a comparative method for analyzing the Ukrainian and foreign experience of digital transformation of
management (using the examples of Amazon, IKEA, Unilever companies). The methods of logical generalization and
deduction were also used to build the author's conceptual model of the improved enterprise management system. The
author's model of the integrated management system has been developed, which combines analytical, evaluation, strategic,
operational and motivational blocks, providing a systematic approach to the management of marketing processes. It is
emphasized that the implementation of the model increases the level of digital maturity of the enterprise, contributes to the
growth of ROMI and CLV indicators, increases customer loyalty, reduces communication costs and accelerates the entry
of innovative products into the market. It has been proven that the use of integrated digital systems allows enterprises to
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increase the efficiency of management decisions, ensure the transparency of communications and create a flexible system
of personnel motivation aimed at achieving marketing goals. The practical significance of the obtained results lies in the
possibility of applying the proposed model to optimize the processes of planning, analytics and control at enterprises of
various industries operating in the environment of the digital economy.

Keywords: digitalization, management system, effectiveness of marketing activities, ROMI, CLV, BSC, integrated

model, analytics, data-driven management.

IMocTanoBKa npodjaeMu. Y cydyacHHX yMOBax IUd-
poBoi TpaHcdopMarii ekoOHOMIKH YKpaiHu TUTAHHS ITi/I-
BHIICHHS €(EKTUBHOCTI YIPABIIHHS IiAIPUEMCTBOM
HaOyBae 0co0iuBOi Baru. HecTaOinbHICTH PUHKOBOTO
CCpPEOBHIIA, KONUBAHHS CIIOXKHBYOTO TOMHTY, ITOCH-
JICHHsI KOHKYpPEHIIii Ta cTpiMKa IudpoBizamis Oi3Hec-
MPOIECIB BUMAraroTh BiJ| MIANPUEMCTB (OPMYBaHHS
THYYKUX, TAHOIIEHTPUYHUX CHUCTEM YIIPABIiHHS, 34aT-
HUX OIEPAaTUBHO pearyBaTH Ha 3MiHH. Y HbOMY KOH-
TEKCTI MapKeTWHIOBA MisUTBHICTh BUCTYIIA€ HE JIHIIE
(YHKITIOHATBHAM HAINPSIMOM, a KJTIOYOBHM YHHHUKOM
CTPATEriYHOTO PO3BUTKY, IO 1HTETPYE JaHi, aHATITHKY
Ta KJIIEHTOUECHTPUYHI miaxomu [1].

B ymoBax miobGamizanii Ta mmdpoBoi TpaHchop-
Mallii e()eKTUBHE YMpPaBIiHHS MiANPHEMCTBOM IOTpE-
Oye HOBHUX IMIJXOMIB JIO MapKETHHIOBOI aHAJITHKH Ta
OLIHKK PE3yIbTATUBHOCTI MAapKETHHTOBHX pIIICHb,
30kpema dYepe3 BrpoBamkeHHs CRM/CDP-cucrem,
Bl-nanenei, monenel arpuOyIii Ta aaropuTMiB Mpo-
rHo3yBaHHs monuty [5]. CydyacHi TeHAEHII CBig4aTh,
10 KOHKYpPEHTOCIIPOMOJKHICTh IMiIPHEMCTBA 3HAYHOIO
MipOI0 BU3HAYAETHCS PiBHEM HOro 1u(poBoOi iHTErpariii,
SIKICTIO JaHUX 1 3JaTHICTIO MIBUIKO aIaliTyBaTH CTparTe-
rii 10 3MiH PHHKOBOTO cepenopuia [8].

3rilHO 3 CTATUCTUYHUMHU JaHuMH, y 2023 p. MeHII
Hix 30 % MamuxX miANPHEMCTB YKpaiHH MaJd BIACHY
BEOMPUCYTHICTh, TOJI SIK Cepell BEIMKHUX KOMITaHii
el MokasHWK cTaHoBUB Maibke 70 %. PiBeHp mpo-
HUKHEHHs iHTepHeTy B Ykpaini mocsar 79,2 % Hace-
neHHs (mpubiu3Ho 29,64 MITH KOPUCTYBaYiB), a Kijlb-
KiCTh aKTHBHHX MOOUTPHUX HiJKIIOYECHb EPEBUIINIIA
148 % Bix uncenpHOCTI HaceneHHs [8]. Lle Bkasye Ha
BHCOKHH MOTEHIian NU(POBUX MAPKETHHTOBHX KaHa-
JIiB, aJie OJIHOYACHO 3aCB1IUy€ HU3bKY 3pUIiCTh BIPOBa-
okeHHs [ T-pillieHp Ta CUCTEeM OIiHIOBAHHS MapKETHH-
roBOi €(heKTUBHOCTI.

VY 3Bitax OECD TakoX HArojoumryeThbcsi, o KiIko-
4OBUMH Oap’epamu 1udpoBizalii € aedinuT muppoBux
KOMITETCHIIIH, 0OMex)eHi (DiIHAHCOBI pecypcH Ta ciiadke
CTpareriyHe IIaHyBaHHS MapKETHHIOBUX IpoLeciB [7].
Binrak akTyanizyeTbes moTpeda y iHTErpoBaHHX MOJC-
JIAX YOpaBJIiHHSA, K1 MOENHYIOTH data governance, Map-
KETHHTOBY aHAJITHKY Ta CTpATETiYHE YIPABIIHHS VIS
3pOCTaHHs €(hEKTUBHOCTI MiAMPHEMCTRA.

Knacnuna cucrema ympaBimiHHS — (TUIaHYBaHHS,
OpraHisailis, MOTHBAIlis, KOHTPOJb) y HUPPOBY 100y
Mae OyTH IHTETpOBaHA i3 CHCTEMOI0 MapKETHHTOBOTO
MEHEDKMEHTY Ta HHU(POBOI aHANITHKH, IO 3abe3re-
qye Opi€HTAIlI0 HA TOTPEON CIIOKHMBAYIB, OIITUMAIIBLHE
BHUKOPHCTAHHS PecypciB i (hOPMyBaHHS CTaIHX KOHKY-
penTHUX repesar [1].
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OriHka e(QeKTHBHOCTI MAapKeTHHTOBOI JiSUTBHOCTI
CTa€ KIIFOYOBHM €TAaIlOM YIIPaBIiHCHKOTO IHKIY: BOHA
3abe3mneuye iH(GOpMAIIHHO-aHATITHYHY OCHOBY JUIS
NPUAHATTS CTPATETiyHUX pIlICHb, IO03BOJISIE BH3HA-
YUTH BIJMOBITHICTE BUTPAT pe3y/ibTaraM 1 BU3HAYUTH
HaNpsIMA YIOCKOHAICHHS. Y HHU(PPOBOMY CEpeIOBHIII
e o3Hadae onopy Ha KPI, nani 3 CRM/CDP, Be0- Ta
MOOIJIbHY aHAIIITHKY, MOJEINI aTpuOyIii Ta MPOrHO3Y-
BaHHJ, 10 POOUTH YIOCKOHAJICHHS CHCTEMH YIIPABIIiHHS
gepe3 OLiHKY MapKETUHIOBOI €()eKTUBHOCTI HAraJIbHOIO
moTpe0or0 YKPaTHCHKUX KOMIaHil [8].

AHaJi3 ocTaHHIX Jocaimxkensb i myoaikamiii. [Ipo-
aHaJI3yBaBIIM HAYKOBI CTaTTI Ta CTATHCTHUYHI JaHi,
MOXXHAa 3pOOHMTH BHCHOBOK, IIO CydYacHa HayKOBa
IyMKa 30CEepeKYETHCS Ha MOMIYKY e(peKTHUBHUX MeXa-
HI3MIB YJIOCKOHAJCHHS YINPaBIIHHS MiANPUEMCTBOM
B yMmoBax Immdposizamii. 3okpema, Keryc O. B. [1]
JIOCIIIKY€E MAaPKETUHT MOJKIMBOCTEH SIK OCHOBY 1HHO-
BaIfiiiHoro po3Butky 0i3Hecy; Octpsnina C. B. i bep-
nuuesko I. O. [2] akueHTy1oTh yBary Ha aJanTHBHOMY
YIPaBIiHHI MAPKETHHTOBOIO JiSJIBHICTIO B MIHIMBOMY
Mmakpocepenosuili; Pomionos C. O. [3] ananizye TeH-
IeHII1 iHTEepHET-MapKeTUHTy B YKpaiHi Ta mudposi
IHCTpyMEHTH B3aeMogii 3i ciokuBadamu; [1lmax H. O.
i I'paboBuu 1. B. [4] 30cepekyroThes Ha OIIHIOBAaHHI
e(heKTUBHOCTI MAPKETHHIOBUX 1HCTPYMEHTIB 32 JOIO-
MOTOI0 (DIHAHCOBHX 1 TOBEIIHKOBUX ITOKA3HHUKIB;
[ynera 1. B. [5] m0BOIWTH BaXKJIHMBICTH IHTErparii
MapKETHHIOBHX aHANITHYHHX CUCTEM y CTpaTeridHe
ynpaBliHHs mianpuemcTBoM; a Suuyk T. i [Tamamap-
gyk T. [6] migKpecioTh poib IUPPOBOT TpaHC-
dbopmMarliii cTparerivHOro MapKeTHHIY y ITiIBHINCHHI
PE3yNBTAaTUBHOCTI Oi3HEC-MPOIECiB. Y CyKYIHOCTI IIi
MIIXOAW MMiITBEPKYIOTh, 110 HHU(pOBI3aIis Mapke-
THUHTOBOI TisTTBHOCTI € KJIFOYOBHM YHHHHKOM PO3BUTKY
CY4YaCHHX CUCTEM YIPaBIIHHS Ta (POPMYBaHHS CTIHKUX
KOHKYPEHTHHX TIepeBar MiANMPHEMCTB.

Mera crarti. JlocmiauTH TeopeTHUYHI Ta TIpH-
KJIaIHI aCIeKTH YIOCKOHAIECHHS CHUCTEMH YIIPaBIIiHHS
MIJMPUEMCTBOM B yMoOBax IHM(pOBi3aIii Ha OCHOBI
OIIIHKK €()EeKTHBHOCTI MapKETHHIOBOT [iSUIBHOCTI Ta
PO3pPOOHTH PEKOMEHMAMIT IIOA0 IMiBHIICHHS PE3yiib-
TaTUBHOCTI YIPaBIIHCHKUX pillicHb y il chepi. s
IOCSTHEHHSI TIOCTAaBJICHOT METH HEOOXITHO BUPIMIATH
Taki 3aBIAHHS: PO3KPUTH TCOPETUYHI OCHOBH IHU(-
poBoi TpaHchopMallii CHCTEMH YIpPAaBIiHHS IiIIpH-
€MCTBOM, BU3HAYUTH 11 KIIFOUOBI MPUHIIMITH, CKJIAJIOBI
CJIIEMEHTH Ta B3a€MO3B 30K 13 KOHIICTIIIEI0 MapKETHH-
TOBOTO MEHEDKMEHTY; MOCTITUTH CYYacHI MiIXOOH J0
OIIIHKKM e()EKTUBHOCTI MAapKETHUHIOBOT JISUTBHOCTI Iif-
MPUEMCTBA B YMOBAaX HU(PPOBOI €KOHOMIKH, 30KpeMa
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merogu ROMI, CLV, KPI, Balanced Scorecard ta inmri
IHTErpOBaHi THCTPYMEHTH aHAJITHKH; PO3POOHUTH TIPaK-
THYHI pEKOMEH/IAIlii MO0 IMiIBUIICHHS e()EeKTHBHOCTI
YIPaBIiHCBKUX PIlIeHb y TMpoleci Mudpoizarii Map-
KETHHTOBOT JIISITBHOCTI TIIPUEMCTB, CIPSIMOBaHI Ha
3a0e3IeueHHs IX KOHKYPEHTOCIIPOMOKHOCTI Ta CTaJIOTO
PO3BHTKY.

Bukjgaa ocHOBHOro marepiaay aoc/IiIsKeHHs.
Orinka e(eKTHBHOCTI MapKeTHHIOBOI JIisNIBHOCTI €
HEBII’EMHUM €JIEMCHTOM CHCTEMH YIPaBIIHHS IiJ-
MPUEMCTBOM, OCKIBKH 3abe3neuye iHpopMarliitHy
0a3zy nIs TPUHHATTS CTPATeTiuHUX 1 TaKTHUYHHUX
pimens. i ronOBHOI METOI0 € BH3HAYEHHS DiBHS
JIOCSITHEHHSI MAPKETUHTOBHUX IIJICH Ta pamioHaIbHOCTI
BHKOPHCTAaHHS PECypcCiB y Tporieci peamisarii map-
KETHHTOBUX 3axofiB [2]. Takum 4YWHOM, pe3ylbTaTh
MapKETHHTOBOI OI[IHKA MAaroTh OyTH IHTErpOBaHi y
cTpareriune rianyBaHHs. O1iHKa e()eKTHUBHOCTI Map-
KETHHTOBOT JIISTIBHOCTI — 1€ CUCTEMHHI IpOIec BUMi-
PIOBaHHS PE3yJIBTATHBHOCTI MapKETHHIOBHX PIIICHb
1 BU3HAYCHHS TXHBOTO BIUIMBY Ha ()iHAHCOBI, PHHKOBI
Ta MOBE/IHKOBI MOKA3HUKH MIANIPUEMCTBA. Y THPPOBY
eToXy IIeH IMpOoIeC CIUPAETHCS Ha KOHBEPTEHTHI JIKe-
pena nanux — CRM/CDP, Be6- Ta MOOLTBHY aHAIITHKY,
COIIJIBHI MeJlia, CHCTEMHU JIOSUTBHOCTI, TIarGopMu
e-commerce Ta Bl-cuctemu.

MeToro OIIHKM € BU3HAYCHHS PIBHS JIOCSTHEHHS
MapKEeTHHTOBHX ITJIeH, €()EKTUBHOCTI BHKOPHUCTAHHS
OFO/DKETY, BHUSBJICHHSA (DAKTOpiB, IO BIUIMBAIOTH HA
Pe3yJIBTAaTHBHICTh, & TaKOX IMOTEHINAy ONTHMIi3arlil
JUSUTBHOCT1 Ha OCHOBI JlaHWX. BoHa jae 3Mory BCTaHo-
BUTH TPWYMHHO-HACIIJIKOBI 3B’SI3KM MK MapKEeTHH-
TOBUMH IHCTPYMEHTaMH Ta KIHIIEBUMHU Oi3Hec-pe3ylib-
TaTaMy, II0 € OCHOBOIO JUIS YIOCKOHAJICHHS CHCTEMH
YIPAaBIIiHHS MATPUEMCTBOM.

B ymoBax mudporizallii BHOKpEMIIFOIOTh TPU OCHO-
BHI IJIXOMH JO OIIIHIOBaHHSA €(EeKTUBHOCTI Mapke-
THHTOBOI TISUTBHOCTI: €KOHOMIYHHH, IOBEIIHKOBUH 1
THTErPOBAHUA.

1. EkoHOMIUHWE Tiaxia 0azyeThcss Ha (iHAHCOBUX
MMOKa3HUKaX, MO BiIOOpaXaroTh MPUOYTKOBICTh MapKe-
TMHIOBHUX iHBECTHIIIN. MOT0 KIFO40BUME METPUKaMH €
peHTabeNbHICTh MapKeTHHTOBUX 1HBecTHIliH (ROMI) Ta
MapkeTHHTOoBa Mapxka (MM).

ROMI = (JIm - Bu) / B x 100%, (1)

ne JIM — moxij Big MapKeTHHToBOi KammaHii; Bm —
BUTPATU HAa MAPKCTHUHT.

VY uudpoBoMy cepeoBUII Il TOKa3HUK JIOTO-
BHIOEThCS Mojiensimu aTpuOyii (last-click, linear, data-
driven), 1m0 J03BOJISIIOTH TOUHIIIE BU3HAYUTH BHECOK
KO)KHOTO KaHaJly KOMYHIKaIlii B 3araibHUI pe3ysbTar.

®dopmyna MapKeTHHI0BOiI Mapki (MM):

MM = (13 - B3) / 13 x 100%,

ne JI3 — moxin Bix 30yTy; B3 — BuTpaTH Ha 30yT.

2. [ToBeniHKOBUE MiAXiJ BimoOpa)kae 3MiHH y CIIO-
KUBYIM TIOBEIHIN, 3aJI0BOJICHOCTI KJII€HTIB Ta PiBHI
nosbHOCTI. OCHOBHI TMOKa3HUKH BKITIOYAIOTh: PIBCHb
yTpUMaHHsI KJIIE€HTIB (retention rate); 4acTOTy MOBTOP-
HuX 1mokymnok; Customer Satisfaction Index (CSI); Net
Promoter Score (NPS); Customer Lifetime Value (CLV);
churn-rate, engagement-rate, 4ac 10 KOHBEpCIi.

[li MeTpuKH MO3BOJSIOTH HE JIMIIEC BUMIPIOBATH
MMOTOYHHMI CTaH KIIEHTCHKOT 0a3u, a ¥ NpPOTHO3YBaTH
[IOBEIIHKOBI TEHIEHIIIT.

3. IHTerpoBanuii minxin noeaHye (iHAHCOBI Ta
He(hiHAHCOBI 1HIMKATOPU B €WHIN cucteMi — Balanced
Scorecard (BSC) i Marketing Performance Dashboard,
oo CUHXPOHI3yThcs 3 gaHumu  CRM/CDP  ra
Bl-imardopm. 3aBasku 1boMy (GOpMyeThCS IUTICHHUHA
AQHATITHYHAN KOHTYP, IKHI JI03BOJISIE IPUHAMATH YIIpaB-
JHCHKI PIICHHS HA OCHOB1 KOMITJICKCHUX ITOKa3HUKIB.

Jls 3a0e3mnedeHHsT CHCTEMHOCTI OIliHIOBaHHS (op-
MY€EThCSl 0aratopiBHEBa CTPYKTypa MOKa3HUKIB.

VY 1mmdpoBiit cucTemi ympaBITiHHS BCl Il IMOKa3-
HUKHU B3aeMOIOB’s13aHi. Hanpukman, migsumenas CLV
HanpsMy BiorBae Ha ROMI, a onTumisariisi KoMyHika-
nidHNX KaHaniB (uepe3 Bl-anamituky) 3amxye CAC i
ITiJIBUIILY€ 3aralibHy PEeHTA0CThHICTb.

MiXHapOJIHI KOpIIopallii IEMOHCTPYIOTh BUCOKY 3pi-
JICTh y BIIPOBAJPKEHHI CUCTEM ITU(PPOBOTO MAPKETHHIO-
BOTO KOHTpOIiHTY. Tak, Amazon BUKOPHCTOBYE MOJIEIb
Customer Lifetime Value + Predictive Analytics, mo
JTO3BOJISIE TIPOTHO3YBaTH PEHTA0ENbHICTh KIIIEHTa Ha
ocHoBi nioBefliHKOBUX AaHuX. IKEA inTerpyBama BSC-
cuctemy 3 digital KPI: online traffic conversion rate,
returning customer share, sustainability impact index.

)

Tabmuns 1
CucreMa noka3HuKiB e()eKTUBHOCTI MAPKETHHTOBOI AislJILHOCTI
I'pyna noka3Hukin IMpukJaam NnoKa3HUKIB XapakTepucTHKa
DIHAHCOBI ROMI, ROI, mapxuHanpHAN TPUOYTOK, YaCTKA ExonoMivHa Bijiaua Bij iHBECTHIIN Y
MapKETHHTOBHX BUTPAT Y MPOAaKaxX KaHaJI1/KaMIaHii
PUHKOBI YacTka pHHKY, IPUPICT KITIEHTCHKOT 0a3u, oocsaru | [To3umist mianpremMcTBa Ha pUHKY,
30yTy JMHAMIKA OXOTIJICHHS
Kienrceki CSI, NPS, CLV, retention, churn Pe3yabTaTuBHICTH B3aEMOIIT 3 KITIEHTAMH
IHHOBaiHi KinmpkicTh HOBUX HPOJYKTIB, 9aCTKa 310aTHICTH JI0 PO3BUTKY Ta IMIBUAKICTH
IHHOBAIITHOTO ACOPTHMEHTY time-to-market
RSO EdexruBHicTs UPOBUX KOMYHIKAIIH 1
KomyHnikauiiini CTR, CVR, CPA, CAC, LTV/CAC, oxorieHHs b . " bp y T
MeJ11aaKTUBHOCTI

IDicepeno: nobydosano asmopamu Ha 0cHosi ddcepen [1-5]
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Unilever 3actocoBye Marketing Mix Modelling (MMM)
JUIS aHai3y e(DEeKTHBHOCTI MEIialHBECTHIIIH y TIOHAJ
90 kpainax cBiTy. L{i mpakTHKH TOBOIATH, IO U(PPOBI
KOMIIaHIT MOENHYIOTh aHaIITUKY, JaHi 3 CRM, cori-
AITBHAX MEPEXK 1 MPOTHO3HI aJITOPUTMH, 3a0€3TCUY0UH
TTOBHMI ITUKJT YIPABITIHHS €()EKTUBHICTIO MAPKETHHTY.

B Vkpaini moctynoBo (opmyeThcsi Kynbrypa data-
driven mapkeTHHTY. PO3BHTOK e-commerce, COIiaIbHUX
MEpeXk 1 MOOITPHUX TEXHOJIOTIH 3yMOBHB 3MiHY TTOBeE-
JIIHKU CIIOKMBAYiB.

3a cratucTHYHMMH  jgaHuMmH, Digital 2024
Ukraine [8], monax 88 % yKpaiHIIIB KOPHCTYIOTHCS
iHTEepHETOM, a 63 % 3IIMCHIOITH OHIANH-TIOKYTIKH. Lle
(hopMye HOBI BUMOTH JI0 aHATITHYHHX CUCTEM MapKe-
tuary. [Iprbmusno 40-45 % mianpueMCTB BUKOPUCTO-
BytoTb CRM a6o Bl-cuctemu i aHamizy pe3yibTariB
MapKEeTHHTOBOI JIISITEHOCTI.

[Mpuxitagn ykpaiHchkux Kommasiid, Nova Poshta
3acrtocoBye iHTerpoBany CRM/Bl-anamiTuky mis mif-
pumieHdst NPS ta onrrumizarii morictuku; Rozetka Buko-
PHUCTOBY€E aTpUOYIIiiHI MOJIEI JIISl IPOTHO3YBaHHS KOH-
Bepciit; ATb-MapkeT 3anpoBajus mudpoBy miarhopmy
JIOSITBHOCTI, MO 3a0e3revniia 3pOCTaHHS TOBTOPHUX
MOKyTOoK Ha 18 %. 1li mpukiaaM maTBepIpKYOTh, 10
BIIPOBA/KEHHSI CHUCTEM OIIHKH €()EeKTHBHOCTI MapKe-
THHTOBHX TPOIIECIB MiIBUIIYE TPO30PICTh YIPABIIHHS
Ta KOHKYPEHTOCTPOMOKHICTb ITiIIPUEMCTBA.

PosmisstHeMo Gap’epu Ta MpoOJieMH OIIHKK Mapke-
THHTOBOI €()eKTUBHOCTI B IIU(DPOBOMY CEPEITOBHIILL.

AHATITHIHO MOXXHA CTBEPJDKYBATH, IO OUTBIIICTH
poOJIeM TIOB’i3aH1 He CTUTBKH 3 TEXHOJIOTISIMH, CKUTBKH
3 YIIPaBIiHCHKOIO KYJIBTYpPOFO Ta BIJICYTHICTIO CTpaTeriv-
HOTO MI/IX0/Ty IO MapPKETUHTY SIK CUCTEMHOTO €JIeMEHTa
KOPIIOPATUBHOTO YIPABIiHHSL.

[Ticist mpoBeIeHOTo aHaIi3y MOYKHA 3alPOTIOHYBATH
ABTOPCHKY MOJIENb IHTErPOBAHOT CHCTEMH YIIPABIIiHHS B
yMoBax U poBizallii.

3anponoHOBaHa MOJENb  YIOCKOHAJCHHS  CHC-
TEMH YOPABIiHHS MiANPUEMCTBOM BKJIIOYA€E I1'STh
B33a€MOMOB’SI3aHNX OJIOKIB:

1. Anamitnaauii 610K — 30ip, SIKICTH 1 IHTErparis
nanux (CRM/CDP, BI, dashboard).

2. OmiHouHnit OO0k  —  opMyBaHHSA
benchmarking, ROMI, ekoHOMeTpHKa, aTPUOYIIisL.

3. Crpareriuamii 010K — y3romkenHs BSC i3 mudpo-
BHUMH ITUISIMH T IITPHEMCTBA.

KPI,

4. Onepariiauit 010K — IMepcoHaTi3allis, aBTOMaTH-
3aIlist MPOIECiB, OMHIKaHAJbLHI aKTHBAIIi.

5. MotuBaniitauii 6ok — cuctema OKR/KPI nepco-
HaITy, TIPUB’s13aHa 1O MAPKETUHTOBUX PE3yNbTAaTIB.

[HTErpoBana Mozeb OXOIUIIOE IOBHUM UK YIPAB-
JHHS — BiJl 300py JaHHWX J0 OIMIHKH €(QEKTHBHOCTI Ta
MoTuBalii nmepcoHanry. OCHOBHa ijiest MOJIeIi — Mepexij
BiJl TPQIMIIIHHOTO YIIPABIIHHS JI0 JMHAMIYHOT CHCTEMH,
sKa TIpaIioe B pexkuMi real-time analytics, 3a0e3mnedy-
I09M 3BOPOTHHH 3B’S30K MK pe3yjibTaTaMH, CTpare-
riero Ta gisMu. Lle cTBOproe 3aMKHEHUH yIpaBIiHCHKHHA
KOHTYp, JI¢ aHAJIITHKA TIEPETBOPIOETHCS HA PINICHHS, a
pIllICHHS — HA BUMIPIOBaHI Pe3yJbTaTH, 10 CTHMYJIIO-
IOTh TTOAAJIBIIE BAOCKOHAJICHHSI.

BucHoBkn. Y pesynbTari MpPOBEICHOTO  JOCHi-
JUKCHHSI OOTPYHTOBaHO, IO e(EeKTWBHE YIpPaBIiHHS
MIAMPUEMCTBOM Y TIMPPOBY 100y mependoavae Gopmy-
BaHHS IHTETPOBaHOI CUCTEMH YIPAaBIIHHS, 3aCHOBAHOI
Ha MPHHIUIAX aHAJTITHYHOCTI, KIIEHTOOPIEHTOBAHOCTI
Ta THYYKOI ajanrtamii Jo 3MiH cepenouiia. Crucrema
OIIHIOBaHHS €()EeKTUBHOCTI MAapKETHHTOBOI  JIislIh-
HOCTI BHCTYNA€ LEHTPAIBHUM EJIEMEHTOM CyYacHOTO
YIPaBIIHCHKOTO IUKITY, OCKLUIBKH 3a0e3rneuye iHpopma-
IHHO-aHAJIITHYHY OCHOBY JJIsl CTPATETiuHUX 1 TAKTHY-
HUX pimeHb. EKOHOMIYHHNA TAXIA T03BOJISIE KUTBKICHO
BHU3HAYaTH MPHOYTKOBICTh MAPKETHHTOBUX 1HBECTHINIH
gyepe3 nokasankn ROMI ta MM; noBeliHKOBHI TI1IXi1/1
(OKyCyeThCsI Ha 33I0BOJICHOCTI, JIOSIIBHOCTI Ta B3aEMO-
Iii CHIOKHMBAYiB; 1HTETPOBAHUN MIAXiJ MOENHYE (iHaH-
coBi Ta He(inancoi KPI y ennHy 1idpoBy ekocucTemMmy
YIPaBITiHHS.

Po3pobiieHa aBTOpchka Mojieih 3a0e3nedye CHHep-
Til0 MK aHATITHKOIO, OIIHIOBaHHSM, CTpaTeri€ero, orle-
paliifHOI JISUTBHICTIO Ta MOTHBAIIEID TIEPCOHAIY,
CTBOPIOIOUN 3aMKHEHHU UK Oe3MepepBHOTO BIOCKO-
HasieHHs. [IpakTHyHa IIHHICTH MOJIENI TIOJISTAE Y MOXK-
JTUBOCTI ii ajganrariii 10 MIANMPHEMCTB PI3HOTO MacI-
Taby — BiJ Mayoro Oi3HeCy JO0 KOpIOpallii, 3aBIsKH
MOETAITHOMY BITPOBADKEHHIO U poBuX pimeHs (CRM/
CDP, BI, BSC, Al-anamitukun). YIpoBapKeHHS 3a1po-
MTOHOBAHOI MOJIEJI CIpHSE TIJBHIICHHIO MPO30pPOCTi
VIPaBIIHCBKHX TMPOIECIB, PO3BUTKY KOPIOPATHBHOL
KYJIBTYpH PE3yJIbTATUBHOCTI, ONTHMI3aIlii BUTPAT 1 Mij-
BHIIICHHIO JIOBIOCTPOKOBOT BapTOCTI Oi3HECY.

[IpoBenenuit aHai3 JOBOAWTH, MO HHU(POBI3AIis
VIPaBIIHCHKUX TPOIECIB € HE JIUIIE TEXHOJOTTYHUM,

Tabmuns 2

Tunosi npo6seMn yKpaiHCbKHX MiIMPUEMCTB Y HH(POBOMY cepeaoBHIILi

IIpo6aema

IMosicHennst

dparMeHTapHICTh JAHUX :
P P ! podinb

JlaHi po3mopoIIeHi MiX MigpO3AiIaMHy, BIICYTHIN € TMHAN KITI€HTCHKUHA

BincyTHICTB cTpaTeriuHoi posi MapKeTHHTY

MapKeTHHT He IHTeTpOBaHUH Y CTpaTeriYHIH IIUKJ YIPaBIiHHS

Henoorinka HehiHaHCOBUX e(eKTiB

IrHOpYBaHHS IMIJKY, KIIIEHTCHKOTO TOCBiTY, ZJOBTOCTPOKOBOI IIIHHOCTI

OOMexeHe BUKOPHCTaHHS aHAJII THKH

Hwusbkuii piBens 3pisocti B, cnabke nporuosyBaHHs

Kanposwuii nedinur

Hecraua cniemiamictis 3 BI, ananituku, irdpoBOTo CTpaTETivHOTO
MEHEDKMEHTY

Jicepeno: nobydosano asmopamu Ha ochosi dxcepen [3—8]
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Tabmuns 3
ABTOpCBHKA MOJIeJIb iIHTerpoBaHol cUCTeMU YNPaBJIiHHS NiANPUEMCTBOM B YMOBax Hu@posizamii
. udposi
3micT Ta . . udp Pe3yabTaTu Ta
Biox cucremn OcHOBHI 3aBTaHHS iHCTpyMeHTH Ta A .
XapaKTepUCTHKA ynpaBJIiHCBKi edeKTH
TEeXHOJIOTii
BazoBuii ereMenT, — LlenTpamizaris
0 3abe3reuye anux y Data Hub;— .
;Iéi Hi(i)iKa}I]_IiIO Ta §0HT gm, SIKOCT1 T’a €1uHui HeHTp
391P, YHIG ; P CRM, CDP, ERP, narnx; IIposopicTs
IHTeTparLio JaHuX i3 ountieHHs nanux (data : o
. . . ‘ Bl-cucremu (Power a"amiTuky; [l1aBuImeHHs
AmnamitiuyHul | pisHEX pKepen. Dopmye | governance);— [ToOymoBa :
¢ A ¢ BI, Tableau), Google |mBHIKOCTI ZOCTYITY 1O
iH(pOpMALIHHIHA IHTepaKTHBHAX . .
" ) Analytics. iHpopMmanii; 3MeHIIeHHS
(yHIamenT naneneif (dashboard);—
- A JyOTIOBAHHS JTAHUX.
JUISL TIPUAHSTTS dopmyBaHHS €AMHOT
VOPAaBIIHCHKUX PIlICHb. | aHATITHYHOT CHCTCMH.
3abe3neuye B
BUMIPIOBaHHS D SHAUCHHA OO0’ exTHBHA OIliHKA
. KPI ta ROMI;— -
Pe3yTBTaTUBHOCTI . . e(heKTUBHOCTI;
. Exonomerpruunmii Bl-ananituka, CRM :
MApKETUHIOBHUX 1 . . [Tigsumenus ROMI,
. . . . aHasi3 i arpuoyIis;;— dashboards, Excel/ . S0
OuiHouHUR YIIPaBIIHCHKUX 1. . . - ROI, CLV; Ontumizariis
. - | Benchmarking mix Python econometrics, .
IlepeTBOpro€e aHaMITHUHI . . : Butpar; opMyBaHHs
. SR kaHaamu;— [lopiBasaas | Data Studio. .
JIaHi Ha KUIBbKICHI . CHCTEMHU KOHTPOIIHTY
TUIAHOBUX 1 (PaKTHYHUX
METPHKH ISl YXBaJICHHS . MapKeTHHTY.
. TTOKa3HUKIB.
PpIIICHB.
. — BrpoBaxenns .
VY3romkye nngposi poBat Crpareriyna
Balanced Scorecard -
TTOKa3HUKH 3 . Y3TO/KEHICTh
(BSC);— Buznauenus BSC-mnardopmu, o
KOPITOPaTHBHOIO . . MapKeTHHTY i
. mudposux KPI;— KOPIOPaTHBHI .
.. |CTpareriero. MEHE/KMEHTY;
Crpareriunuit . . | DopMyBaHHS KapTH Bl-cucremu, cucremu : :
3abe3mneuye OpieHTAIlI0 . A . [IpiopureTHicTH
. CTpATETIYHUX ITiIeH;— CTpaTErigHOTO .
HIAMPUEMCTBA Ha ; . 1 pOBUX HANPSMIB
o . [Ipiopurn3zanis TUIAaHYBaHHSI. e
cranui tndpoBul - o po3BuTKY; [ligBuIeHHS
iHHOBai# 1 dpoBUX .
PO3BUTOK. . " KEPOBaHOCTI.
IHBECTHIIIN.
— ABromaru3zaist
Peanizye ynpaBmiHCEKI | MAPKETHHTOBHX 3pocTaHHs KOHBEPCil Ta
pillieHHS uepes KaMIIaHil;— MarTech-ttatrdopmu, | CLV; CxopoueHHs time-
aBTOMATH3aLIiI0 OMHIKaHaJIbHI CRM automation, to-market; ITigBuIeHus
Omnepariitanii | mpomecis i KOMYHIKaIii;— Al-momymi, gat- e(heKTHBHOCTI
MePCOHATI3AI 0 Ilepconanizarrist uepe3 | 00TH, e-commerce U(PPOBUX KaHAIIB;
KOMYHIKaIlii i3 Al;— YnpasniHHs aHaJIITHKA. ITincunenns
KITI€EHTaMU. JKUTTEBUM IIUKIIOM KIIIEHTOOPi€EHTOBAHOCTI.
wiienra (CLM).
3abe3rneuye 3B’ 30K — Broposamxenns OKR 3aydeHicTh
MIX pe3ynbTaTaMu i KPL;— Gamification HRM-cucremu, nepconaiy; OpieHTartis
MapKETUHIOBO1 y 3BiTHOCTI;— [Ipo3zopa | OKR-mutardopmu Ha pe3yJbTar,
MoruBaiiHui | JisIBHOCTI Ta CHUCTEMa BUHArOpoJ;— (WorkBoard, V3romkeHHs 1ijIel
MoTuBaliero nepconany. | udposa ominka Gtmhub), MIDX MAPO3ILTaMU;
Dopmye KyIbTypy [IepCOHANbHOI CRM-ananituka. 3pocTaHHs
pe3yIbTaTUBHOCTI. e(eKTUBHOCTI. MPOAYKTHBHOCTI Ipalli.

Licepeno: asmopcoka po3podka

a i crpareriunum ¢aktopom TpaHcdopmarii GizHecy.
INomanplri AOCHIKEHHS JOLINBHO CIPSIMYBAaTH Ha
eMIIPUYHY NePeBipKy e(heKTUBHOCTI MOJIENi B OKPEMHUX
rajmy3sx eKOHOMIKM YKpaiHM, PO3pOOTEeHHS METOAUY-

HUX PEKOMEHJIAIlii 111010 1HTerparii HuPpPoBUX IHCTPY-
MEHTIB y CUCTEMY YMpaBIiHHA MiANPUEMCTBOM i (op-
MYyBaHHS HOBHUX MiJXOAIB J0 MOTHUBAIlil MEpCOHANy B
yMOBax HU(PPOBOT CKOHOMIKH.

CHUCOK JITEPATYPHU

1. XKeryc O. B. MapkeTHHT MOKJIMBOCTEH SIK Cy4acHa KOHIICTIIis PO3BUTKY CY0 €KTIB TOCIIOIAPIOBAHHS B yMOBaX II00ATbHUX

BUKIHKIB. Bisnec-Inghopm. 2023. Ne 8. C. 300-308.

2. Ocrpsuina C. B., bepauuenko 1. O. YipapiaiHHS MapKETUHIOBOIO JiSUIbHICTIO MIAIPUEMCTBA B yMOBAaX HNOCTIHHO 3MiHHOIO
MakpocepenoBumia. Bueni sanucku THY imeni B. I. Bepnaocwekoeco. Cepis: Exonomika i ynpasninnsa. 2020. Tom 31 (70).

Ne 3. C. 184-189.

3. Poxionos C. O. InrepHeT-mMapkeTHHT B YKpaiHi: CydacHl TpeHIH Ta iHCTpyMEHTH. JKypHan Cmpame2iuHux eKOHOMIYHUX
sionocun Kuiscokoeo nayionanvHoeo yuigepcumenty mexuonoeit ma ouszauny. 2022. Ne 3 (8). C. 110-118.

4. Ilnmak H. O., 'padosuu L. B. TTigxoau 10 oriHrOBaHHS €peKTHBHOCTI BAKOPUCTAHHS IHCTPYMEHTIB MAPKETHHTY T IMTPUEMCTB.
Hayrosuii sichuk Yoiceopoocvkoeo nayionansrozo yHieepcumemy. 2022. Bumyck 45. C. 84-90.

HayxkoBwuit BicHuk YepHiBEIIFKOTO HAIlIOHATBHOTO yHiBepcuTeTy iMeHi FOpis @enpkoBuda. Cepis ExoHomika

149




Anuyx T.B., Cipoxa b.1. Yoockonanenwns cucmemu ynpasiinua nionpuemcmeom
6 YMOBAX YUPPOSI3ayii Ha OCHOBI OYIHKU eheKMUSHOCMI MAPKEeMUH20801 OisLIbHOCHII

5. Iynera 1. B. IHTerpailis MapKeTHHTOBUX aHAIITHYHHUX CHCTEM Yy IPOIEC CTPATETIUHOrO YHPABIIHHS ITiJIPHEMCTBOM.
Hayrxoei 3anucku ekonomiunoeo ¢axyiememy. 2021. Ne 27. C. 112—-119.

6. Snuyk T., INamamapuyk T. Iludpposa Tpancdopmalis CTpaTerivHOro MapKeTUHIY B OaHKIBCBKOMY CEKTOpi YKpaiHu.
Axaoemiuni sizii. 2025. Ne 48. URL: https://www.academy-vision.org/index.php/av/article/view/2270 (naTa 3BepHECHHS:
25.10.2025)

7. Suauyk T., lllapko B. IndopmaniliHo-aHATITHYHI CHCTEMH K OCHOBA €(DEKTUBHOCTI MAPKETHHIOBOI AisITLHOCTI B KPH30BUX
ymoBax. Haykosi sanucku Jlvgiscokoeo yuisepcumeny 6isnecy ma npasa. 2025. Ne 45. URL: https://nzlubp.org.ua/
index.php/journal/article/view/1722 (nara 3Beprenns: 20.10.2025)

8. Digital 2024 Ukraine Report. DataReportal. URL: https://datareportal.com/reports/digital-2024-ukraine (1ata 3BepHEHHS:
10.10.2025)

REFERENCES

1. Zhehus O. V. (2023). Marketynh mozhlyvostei yak suchasna kontseptsiia rozvytku sub’iektiv hospodariuvannia v umovakh
hlobalnykh vyklykiv [Marketing opportunities as a modern concept of business entities development in the context of global
challenges]. Biznes-Inform, no. 8, pp. 300-308.

2. Ostrianina S. V., Berdychenko 1. O. (2020). Upravlinnia marketynhovoiu diialnistiu pidpryiemstva v umovakh postiino
zminnoho makroseredovyshcha [Management of enterprise marketing activity in a constantly changing macroenvironment].
Vcheni zapysky TNU imeni V. I. Vernadskoho. Seriia: Ekonomika i upravlinnia, vol. 31 (70), no. 3, pp. 184—189.

3. Rodionov S. O. (2022). Internet-marketynh v Ukraini: suchasni trendy ta instrumenty [Internet marketing in Ukraine: modern
trends and tools]. Zhurnal Stratehichnykh ekonomichnykh vidnosyn Kyivskoho natsionalnoho universytetu tekhnolohii ta
dyzainu, no. 3 (8), pp. 110-118.

4. Shpak N. O., Hrabovych I. V. (2022). Pidkhody do otsiniuvannia efektyvnosti vykorystannia instrumentiv marketynhu
pidpryiemstv [Approaches to assessing the effectiveness of using marketing tools of enterprises]. Naukovyi visnyk
Uzhhorodskoho natsionalnoho universytetu, iss. 45, pp. 84-90.

5. Shulhal. V. (2021). Intehratsiia marketynhovykh analitychnykh system u protses stratehichnoho upravlinnia pidpryiemstvom
[Integration of marketing analytical systems into the process of strategic enterprise management]. Naukovi zapysky
ekonomichnoho fakultetu, no. 27, pp. 112—119.

6. Yanchuk T., Palamarchuk T. (2025). Tsyfrova transformatsiia stratehichnoho marketynhu v bankivskomu sektori Ukrainy
[Digital transformation of strategic marketing in the banking sector of Ukraine]. Akademichni vizii, (48). Available at:
https://www.academy-vision.org/index.php/av/article/view/2270

7. Yanchuk T., Sharko V. (2025). Informatsiino-analitychni systemy yak osnova efektyvnosti marketynhovoi diialnosti v
kryzovykh umovakh [Information-analytical systems as the basis of marketing efficiency in crisis conditions]. Naukovi
zapysky Lvivskoho universytetu biznesu ta prava, (45). Available at: https://nzlubp.org.ua/index.php/journal/article/
view/1722

8. Digital 2024 Ukraine Report. DataReportal. Available at: https://datareportal.com/reports/digital-2024-ukraine

Cmamms naoiviwna: 29.10.2025

Cmamms nputinama: 16.11.2025
Cmamms onyonikosana: 28.11.2025

150 Bumyck 3. 2025. ISSN: 2519-240X (print); 2519-4372 (online)




